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Item 2.02    Results of Operations and Financial Condition

On August 6, 2026, GPGI, Inc. (the “Company”) issued a press release announcing its financial results for the three and six months ended June 30, 2026, and provided an investor presentation to accompany the press release. Copies of the press release and the investor presentation are furnished herewith as Exhibits 99.1 and 99.2, respectively.

The information in Item 2.02 of this Form 8-K, including the information set forth in Exhibits 99.1 and 99.2, shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”) or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act, except as expressly set forth by specific reference in such a filing.

Item 8.01    Other Events

The Company’s board of directors has declared a quarterly cash dividend in the amount of $0.0025 per share of Class A common stock of the Company, payable on September 1, 2026 to all holders of record as of August 17, 2026.

Item 9.01 (d) Financial Statements and Exhibits

	
	
	
	
	
	

	Exhibit No.
	Exhibit Description

	99.1
	Press Release of GPGI, Inc. dated August 6. 2026

	99.2
	Investor Presentation of GPGI, Inc. dated August 6, 2026

	104
	Cover Page Interactive Data File (embedded within the Inline XBRL document)






































SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned, hereunto duly authorized.
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	Date: August 6, 2026
	By:
	/s/ Kurt Schoen

	
	Name:
	Kurt Schoen

	
	Title:
	Principal Financial Officer
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1 News Release GPGI Reports Second Quarter 2026 Results ▪ CompoSecure delivers record ROS-enabled results ▪ Husky performance in line with expectations ▪ ROS deployment accelerating at both companies ▪ Progress across the platform – reiterating full year 2026 guidance Second Quarter Highlights Results compared to prior year period unless otherwise noted; pro forma metrics inclusive of Husky. ▪ Pro Forma Adjusted Net Sales of $473.2 million, down 4% ▪ GAAP Net Income of $50.3 million ▪ Pro Forma Adj. EBITDA of $113.9 million, down 13%, and Pro Forma Adj. EBITDA margin of 24.1%, down 230 bps Reiterating Full Year 2026 Outlook ▪ Pro Forma Adjusted Net Sales of $1,950 to $2,100 million, flat year-over-year at midpoint ▪ Pro Forma Adjusted EBITDA of $550 to $610 million, up 7% year-over-year at midpoint ▪ Pro Forma Adjusted Free Cash Flow of $275 to $325 million ▪ Targeting Non-GAAP year-end Net LTM Leverage of approximately 3.0x NEW YORK, NY, August 6, 2026 – GPGI, Inc. (NYSE: GPGI), a diversified multi-industry platform for companies with great positions in good industries, today announced its financial and operating results for the second quarter ended June 30, 2026. Dave Cote, GPGI’s Executive Chairman, noted: “GPGI delivered second quarter results consistent with our expectations and the revised guidance range we introduced last quarter. We continue to see record strength at CompoSecure, and are effectively navigating transient market headwinds at Husky. GPGI is well positioned to deliver in the second half of 2026 and for an acceleration in 2027.” Tom Knott, GPGI’s Chief Investment Officer, added: “GPGI’s long-term strategy remains on track; CompoSecure and Husky are both high-quality businesses that are being made better as the teams’ embrace the Resolute Operating System. We remain focused on making high return organic investments in each business while continuously evaluating attractive opportunities for bolt-on and new platform M&A.” Financial Results – Second Quarter 2026 Note: All values are $ in millions, except EPS. (1) Pro forma measures reflect financial results as if the business combination with Husky had occurred on January 1, 2025. (2) Adjusted measures reflect financial results as if GPGI consolidated the results of GPGI Holdings, L.L.C., including its operating businesses CompoSecure and Husky, for the periods shown. (3) As of June 30, 2026, $107.1mn of cash was held at GPGI Holdings, and not included in the GAAP results. Reported GAAP Pro Forma Non-GAAP (1) (2) Reported GAAP Pro Forma Non-GAAP (1) (2) Adjusted Net Sales ($ in millions) - $473.2 - $493.7 Adjusted EBITDA ($ in millions) - $113.9 - $130.2 Reported GAAP Adjusted Non-GAAP (2) Reported GAAP Adjusted Non-GAAP (2) Net Income (Loss) ($ in millions) $50.3 $50.3 ($26.1) ($22.7) EPS - Diluted $0.17 $0.17 ($0.26) $0.25 Cash & Short-Term Investments ($ in millions) (3) $7.7 $114.8 $4.8 $96.5 Total Debt ($ in millions) - $2,115.0 - $192.5 2Q 2026 2Q 2025 
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2 Note on Accounting Treatment As a result of the spin-off of Resolute Holdings Management, Inc. (“Resolute Holdings”) and the execution of the management agreement with Resolute Holdings (the “CompoSecure Management Agreement”) on February 28, 2025, GPGI is required to account for the operating results of its wholly owned operating subsidiary, GPGI Holdings, L.L.C. (“GPGI Holdings”), under the equity method in accordance with U.S. GAAP, effective February 28, 2025. Both the CompoSecure and Husky business units are under GPGI Holdings. The GAAP results presented above for the second quarter 2026 and the 2025 comparative period reflect the conversion to equity method accounting. For clarity of comparisons and to best reflect the financial results, the Company is also presenting the second quarters of 2026 and 2025 on a consolidated basis consistent with historical presentation under the “Non-GAAP” headings. Second Quarter 2026 Earnings Conference Call GPGI’s leadership team will discuss the Company’s results during a conference call on Thursday, August 6, 2026, starting at 8:00 a.m. EDT. The call and accompanying presentation will contain forward-looking statements and other material information regarding GPGI’s financial and operating results. A live webcast and replay of the call will be available on the Events & Presentations section of GPGI’s website at https://gpgi.com/events-presentations/. Date: Thursday, August 6, 2026 Time: 8:00 a.m. EDT Live webcast registration link: Here About GPGI GPGI, Inc. (NYSE: GPGI) is a diversified, multi-industry platform for companies with great positions in good industries. The platform is managed by Resolute Holdings Management, Inc. (NYSE: RHLD) and is purpose-built to acquire, own, and scale high-quality businesses led by great operators, benefiting from a permanent capital base and the systematic deployment of the Resolute Operating System. GPGI currently consists of CompoSecure and Husky – two market leaders with best-in-class financials and durable opportunities for growth. For more information, please visit GPGI.com. About CompoSecure, a GPGI Company Founded in 2000, CompoSecure is a technology partner to market leaders, fintechs, and consumers enabling trust for millions of people around the globe. CompoSecure is a leader in metal payment cards, security, and authentication solutions. CompoSecure combines elegance, simplicity, and security to deliver exceptional experiences and peace of mind in the physical and digital world. CompoSecure’s innovative payment card technology and metal cards with Arculus security and authentication capabilities deliver unique, premium branded experiences, enable people to access and use their financial and digital assets, and ensure trust at the point of a transaction. For more information, please visit CompoSecure.com and GetArculus.com. About Husky Technologies, a GPGI Company Founded in 1953, Husky is a technology pioneer that enables the delivery of essential needs to the global community with industry-leading expertise and service. Husky is a leader in highly engineered equipment and aftermarket services. Husky’s products are used to manufacture a wide range of plastic products, including beverage and food containers, medical devices, and consumer electronic parts. Husky provides comprehensive and integrated systems solutions that are comprised of injection molding machines, molds, hot runners, controllers, and auxiliaries. For more information, please visit Husky.co. Forward-Looking Statements This press release contains forward-looking statements as defined by the Private Securities Litigation Reform Act of 1995. These statements are based on the beliefs and assumptions of management. Although GPGI believes that its plans, intentions, and expectations reflected in or suggested by these forward-looking statements are reasonable, GPGI cannot assure you that it will achieve or realize these plans, intentions, or expectations. Forward-looking statements are inherently subject to risks, uncertainties, and assumptions. Generally, statements that are not historical facts, including but not limited to statements concerning GPGI’s possible or assumed future actions, business strategies, plans including with respect to cost actions, events, results of operations, demand, the implementation and anticipated impacts of the Resolute Operating System, macroeconomic factors, trade policy including tariff uncertainty, customer demand, the Company’s anticipated 
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3 responses to the foregoing, strategic investments and anticipated M&A activity, and guidance for full year 2026, are forward- looking statements. In some instances, these statements may be preceded by, followed by, or include the words “believes,” “estimates,” “expects,” “projects,” “outlook” “forecasts,” “may,” “will,” “should,” “seeks,” “plans,” “scheduled,” “anticipates” or “intends” or the negatives of these terms or variations of them or similar terminology. Forward-looking statements are not guarantees of performance. You should not put undue reliance on these statements which speak only as of the date hereof. You should understand that the following important factors, among others, could affect GPGI’s future results and could cause those results or other outcomes to differ materially from those expressed or implied in GPGI’s forward-looking statements: the ability of GPGI to grow and manage growth profitably, implement the Resolute Operating System successfully, maintain relationships with customers, compete within its industry and retain its key employees; adverse impacts of global economic, business, competitive and/or other factors, including tariffs, regional instability, including in the Middle East, and changes in the prices for inputs including oil and resin; risks associated with our plans and strategies including cost actions; the outcome of any legal proceedings involving GPGI or others; future exchange and interest rates; changes in our accounting and/or financial presentation; anticipated levels and timing of demand for the products and services of GPGI’s businesses; the successful implementation of GPGI’s strategies; and other risks and uncertainties, including those under “Risk Factors” in filings that have been made or will be made with the Securities and Exchange Commission. GPGI undertakes no obligation to update or revise publicly any forward-looking statements, whether as a result of new information, future events or otherwise, except as required by law. Use of Non-GAAP Financial Measures This press release includes certain Non-GAAP financial measures that are not prepared in accordance with accounting principles generally accepted in the United States (“GAAP”) and that may be different from Non-GAAP financial measures used by other companies. Due to the spin-off of Resolute Holdings and the resulting shift to equity method accounting under GAAP beginning February 28, 2025, GPGI is presenting a broader set of Non-GAAP measures, including an adjusted Statement of Operations (Unaudited), an adjusted Balance Sheet (Unaudited) and an adjusted Statement of Cash Flows (Unaudited) to provide investors with financial information that we believe allows for greater comparability with our historical financial presentation and better represents the underlying performance of the Company’s business across reporting periods. Measures labeled “Adjusted,” including Adjusted Net Sales, Adjusted Net Income, Adjusted Net Income per Share and Adjusted Net Debt, show GPGI’s financial results as if GPGI consolidated the financial results of its operating businesses consistently across periods, and exclude certain non-recurring and non-operational items, which we believe provides for greater comparability across periods. Additionally, measures labeled “Pro Forma,” including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted EBITDA Margin and Pro Forma Adjusted Free Cash Flow, also give effect to the Husky transaction as if it had occurred on January 1, 2025, for greater visibility of GPGI’s results following the completion of the transaction. GPGI uses these Non-GAAP measures internally to establish forecasts, budgets and operational goals to manage and monitor its business, as well as evaluate its underlying historical performance and/or measure incentive compensation. We believe that these Non-GAAP financial measures depict the true performance of the business by encompassing only relevant and controllable events, adjusting for variable interest entity accounting requirements that render our results incomparable across periods, and show the effect of acquisitions as if they had occurred at the beginning of the relevant period, enabling GPGI to evaluate and plan more effectively for the future. These Non- GAAP measures should not be considered as measures of financial performance under U.S. GAAP, and the items excluded from these measures are significant components in understanding and assessing GPGI’s financial performance. Additionally, GPGI’s debt agreements contain covenants based on variations of certain of these measures for purposes of determining debt covenant compliance. Please refer to the tables below for the reconciliation of GAAP measures to these Non-GAAP measures. Due to the forward-looking nature of the financial guidance included herein, the charges excluded from the forward-looking Non-GAAP financial measures including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted Free Cash Flow, and Non-GAAP year-end Net LTM Leverage, including with respect to depreciation, amortization, interest, and taxes that would be required to reconcile the Non-GAAP financial measures to GAAP measures, are inherently uncertain or difficult to predict, so it is not feasible to provide accurate forecasted Non-GAAP reconciliations without unreasonable effort. Consequently, no disclosure of estimated comparable GAAP measures is included, and no reconciliation of the forward-looking Non-GAAP financial measures is included. GPGI Contact ir@gpgi.com 
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4 GPGI, Inc. Adjusted Consolidated Statements of Operations (Non-GAAP Reconciliation) ($ in millions) (unaudited) Note: The Non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings. (1) Includes amortization of deferred financing costs for the three months ended June 30, 2026. GAAP to Non-GAAP Operating Results GAAP Elimination of Equity Method Investment Addition of GPGI Holdings Adjusted Non-GAAP GPGI, Inc. Net sales $ — — 473.2 473.2 Cost of sales — — 308.2 308.2 Gross profit — — 165.0 165.0 Operating expenses: Selling, general and administrative expenses 9.4 — 139.0 148.4 Income (loss) from operations (9.4) — 26.0 16.6 Other income (expense): Loss on remeasurement of TRA liability (6.2) — — (6.2) Interest expense — — (33.1) (33.1) Interest income — — 0.1 0.1 Gain (loss) on extinguishment of debt — — 96.2 96.2 Total other income (expense), net (6.2) — 63.2 57.0 Income (loss) before income taxes (15.6) — 89.2 73.6 Income tax (expense) benefit (1.2) — (22.1) (23.3) Earnings in GPGI Holdings, L.L.C. equity method investment 67.1 (67.1) — — Net income (loss) $ 50.3 (67.1) 67.1 $ 50.3 Add: Depreciation and amortization 64.3 Income tax expenses 23.3 Interest expense, net (1) 33.0 Stock-based compensation 6.1 Husky Transaction costs 1.3 Loss (gain) on debt extinguishment (96.2) Loss (gain) on remeasurement of TRA liability 6.2 Loss (gain) on sale of assets 0.3 FX (gain) loss (1.9) Severance cost 3.6 Fair value inventory step-up 23.6 Pro Forma Adjusted EBITDA $ 113.9 Three Months Ended June 30, 2026 
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5 GPGI, Inc. Adjusted Consolidated Statements of Operations (Non-GAAP Reconciliation) ($ in millions) (unaudited) Note: The Non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings. (1) Includes amortization of deferred financing cost for the three months ended June 30, 2025. (2) Includes the changes in fair value of warrant liability and earnout consideration liability for the three months ended June 30, 2025. GAAP to Non-GAAP Operating Results GAAP Elimination of Equity Method Investment Addition of GPGI Holdings Adjusted Non- GAAP GPGI, Inc. Addition of Husky Holdings Pro Forma Non- GAAP GPGI, Inc. Net sales $ — — 119.6 119.6 374.1 493.7 Cost of sales — — 50.8 50.8 245.2 296.0 Gross profit — — 68.8 68.8 128.9 197.7 Operating expenses: Selling, general and administrative expenses 2.6 — 27.8 30.4 99.2 129.6 Income (loss) from operations (2.6) — 41.0 38.4 29.7 68.1 Other income (expense): Revaluation of w arrant liability (53.5) — — (53.5) — (53.5) Revaluation of earnout consideration liability (10.7) — — (10.7) — (10.7) Interest expense — — (3.5) (3.5) (65.0) (68.5) Interest income — — 1.4 1.4 0.3 1.7 Total other income (expense), net (64.2) — (2.1) (66.3) (64.7) (131.0) Income (loss) before income taxes (66.8) — 38.9 (27.9) (35.0) (62.9) Income tax (expense) benefit 1.8 — — 1.8 38.4 40.2 Earnings in GPGI Holdings, L.L.C. equity method investment 38.9 (38.9) — — — — Net income (loss) $ (26.1) (38.9) 38.9 (26.1) 3.4 $ (22.7) Add: Depreciation and amortization 2.3 37.5 39.8 Income tax expenses (1.8) (38.4) (40.2) Interest expense, net (1) 2.1 64.7 66.8 Stock-based compensation 5.1 0.4 5.5 Mark to market adjustments, net (2) 64.1 — 64.1 Spin-Off costs 0.6 — 0.6 Business transformation and other — 25.4 25.4 Platinum management fee — 1.3 1.3 Incremental Pro Forma Management Fee — (10.4) (10.4) Pro Forma Adjusted EBITDA 46.3 83.9 $ 130.2 Three Months Ended June 30, 2025 
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6 GPGI, Inc. Adjusted Consolidated Balance Sheets (Non-GAAP Reconciliation) ($ in millions) (unaudited) Note: The non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings. GAAP Non-GAAP GAAP Non-GAAP June 30, June 30, December 31, December 31, 2026 2026 2025 2025 ASSETS CURRENT ASSETS Cash and cash equivalents $ 7.7 114.8 114.6 $ 271.6 Short-term investments — — — 41.1 Accounts receivable — 295.6 — 44.2 Inventories, net — 322.9 — 44.2 Prepaid expenses and other current assets 3.8 40.2 5.5 8.6 Income taxes receivable 15.5 22.1 — — Total current assets 27.0 795.6 120.1 409.7 Property and equipment, net — 572.0 — 21.6 Deferred tax asset 263.3 291.1 271.7 271.7 Intangibles assets, net — 1,711.8 — 1.9 Right of use assets, net — 66.0 — 8.9 Goodw ill — 2,916.5 — — Other assets — 13.9 — 1.6 Equity method investment 3,172.1 — 125.5 — Total assets $ 3,462.4 6,366.9 517.3 $ 715.4 LIABILITIES AND STOCKHOLDERS' EQUITY (DEFICIT) CURRENT LIABILITIES Accounts payable $ 2.2 89.4 0.9 $ 12.7 Accrued expenses 3.0 262.4 1.8 50.8 Deferred revenues — 183.4 — — Current portion of tax receivable agreement liability 18.5 18.5 16.2 16.2 Current portion of long-term debt — 12.0 — 15.0 Other current liabilities — 59.7 — 0.1 Total current liabilities 23.7 625.4 18.9 94.8 Long-term debt, net of deferred f inancing costs — 2,076.6 — 169.1 Deferred tax liability — 214.9 — — Tax receivable agreement liability 266.4 266.4 255.2 255.2 Other liabilities — 99.2 — 7.3 Total liabilities 290.1 3,282.5 274.1 526.4 Shareholders' equity (deficit) 3,172.3 3,084.4 243.2 189.0 Total liabilities and shareholder's equity (deficit) $ 3,462.4 6,366.9 517.3 $ 715.4 
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7 GPGI, Inc. Adjusted Consolidated Statements of Cash Flows (Non-GAAP Reconciliation) ($ in millions) (unaudited) Note: The Non-GAAP column represents a consolidation of the Company’s results with those of GPGI Holdings. GAAP Non-GAAP CASH FLOW FROM OPERATING ACTIVITIES Net income (loss) $ (184.7) $ (202.7) Adjustments to reconcile net loss to net cash (used in) provided by operating activities Depreciation and amortization — 128.1 Stock-based compensation expense 5.3 11.4 (Earnings) losses in equity method investment 87.0 — Distributions from GPGI Holdings 20.1 — Amortization of deferred f inancing costs — 1.9 Non-cash operating lease expense — 8.0 Fair value inventory step-up — 23.6 Unrealized foreign exchange loss (gain) — (4.1) Deferred tax benefit 8.6 15.2 Gain on debt extinguishment — (29.9) Loss on remeasurement of tax receivable agreement liability 28.1 28.1 Other — 3.9 Changes in assets and liabilities (8.4) (60.2) Net cash (used in) provided by operating activities (44.0) (76.7) CASH FLOWS FROM INVESTING ACTIVITIES: Investment in GPGI Holdings (2,120.4) — Distributions from GPGI Holdings 111.6 Cash used for acquisition — (762.2) Purchase of property and equipment — (21.2) Proceeds from sale of property and equipment and intangible assets — 0.2 Maturities of short-term investments — 41.1 Capitalized softw are expenditures — (7.4) Net cash used in investing activities (2,008.8) (749.5) CASH FLOWS FROM FINANCING ACTIVITIES: Repayment of preference share capital — (457.4) Payments for taxes related to net share settlement of equity aw ards — (26.6) Debt issuance costs — (37.1) Proceeds from revolving credit facility — 50.0 Proceeds from issuance of Class A common stock in relation to Husky Transaction 1,962.0 1,962.0 Payment of debt, net of associated fees — (3,369.4) Proceeds from issuance of long-term debt - net of discounts — 2,523.5 Payment of tax receivable agreement liability (14.6) (14.6) Dividends to Class A shareholders (1.5) (1.5) Net cash provided by (used in) f inancing activities 1,945.9 628.9 Effect of exchange rate changes on cash and cash equivalents — 4.4 Net increase (decrease) in cash and cash equivalents (106.9) (192.9) Cash and cash equivalents, beginning of period 114.6 307.7 Cash and cash equivalents, end of period $ 7.7 $ 114.8 Six Months Ended June 30, 2026 
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8 GPGI, Inc. Consolidated Earnings Per Share (Non-GAAP Reconciliation) ($ in millions, except share amounts) (unaudited) Note: Non-GAAP EPS does not pro forma for periods preceding the acquisition of Husky. (1) Includes the changes in fair value of warrant liability and earnout consideration liability. (2) Reflects current and deferred income tax expenses. For the three months ended June 30, 2026, it was calculated by applying the Company's assumed effective tax rate. (3) Applies treasury stock method with assumed exercise at average market price. No warrants were outstanding as of the three months ended June 30, 2026. Net income (loss) $ 50.3 $ (26.1) Add: Provision (benefit) for income taxes 23.3 (1.8) Mark-to-market adjustments (1) — 64.1 Stock-based compensation 6.1 5.1 Loss (gain) on debt extinguishment (96.2) — Husky Transaction costs 1.3 — Loss (gain) on remeasurement of TRA liability 6.2 — FX (gain) loss (1.9) — Severance cost 3.6 — Loss (gain) on sale of assets 0.3 — Spin-Off costs — 0.6 Fair value inventory step-up 23.6 — Purchase accounting amortization and depreciation 50.3 — Adjusted net income before tax 66.9 41.9 Income tax expense (2) 16.1 13.5 Adjusted net income $ 50.8 $ 28.4 Common shares outstanding used in computing net income per share - basic: Class A common shares 289,863,943 102,321,754 Adjusted net income per share – basic $ 0.18 $ 0.28 Adjusted net income 50.8 28.4 Common shares outstanding used in computing earnings per share, basic: 289,863,943 102,321,754 Warrants (3) — 9,878,000 Equity aw ards 2,486,887 2,694,000 Total shares outstanding used in computing adjusted earnings per share – diluted 292,350,830 114,893,754 Adjusted net income per share – diluted $ 0.17 $ 0.25 Diluted Three Months Ended June 30, 2026 2025 Basic Three Months Ended June 30, 2026 2025 
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Disclaimer 2 Forward-Looking Statements This presentation, and other statements that GPGI, Inc. (“GPGI,” “we,” “us” or the “Company”) may make in connection therewith, contains forward-looking statements as defined by the Private Securities Litigation Reform Act of 1995. These statements are based on the beliefs and assumptions of management. Although GPGI believes that its plans, intentions, and expectations reflected in or suggested by these forward-looking statements are reasonable, GPGI cannot assure you that it will achieve or realize these plans, intentions, or expectations. Forward-looking statements are inherently subject to risks, uncertainties, and assumptions. Generally, statements that are not historical facts, including statements concerning GPGI’s possible or assumed future actions, business strategies, events, results of operations, geopolitical and macroeconomic conditions, demand, the implementation of the Resolute Operating System, and guidance for 2026, are forward-looking statements. In some instances, these statements may be preceded by, followed by, or include the words “believes,” “estimates,” “expects,” “projects,” “forecasts,” “may,” “will,” “should,” “seeks,” “plans,” “scheduled,” “anticipates,” “trend,” “sees,” “intends” or the negatives of these terms or variations of them or similar terminology. Forward-looking statements are not guarantees of performance. You should not put undue reliance on these statements which speak only as of the date hereof. You should understand that the following important factors, among others, could affect GPGI’s future results and could cause those results or other outcomes to differ materially from those expressed or implied in GPGI’s forward-looking statements: the ability of GPGI and its businesses to grow and manage growth profitably, maintain relationships with customers, compete within its industries and retain key employees; adverse impacts of global economic, business, competitive and/or other factors, including tariffs, regional instability, including in the Middle East, and changes in the prices for inputs including oil and resin; the outcome of any legal proceedings involving GPGI or others; future exchange and interest rates; changes in our accounting and/or financial presentation; and other risks and uncertainties, including those under “Risk Factors” in filings that have been made or will be made with the Securities and Exchange Commission. GPGI undertakes no obligation to update or revise publicly any forward-looking statements, whether as a result of new information, future events or otherwise, except as required by law. Non-GAAP Financial Measures This presentation includes certain Non-GAAP financial measures that are not prepared in accordance with accounting principles generally accepted in the United States (“GAAP”) and that may be different from Non-GAAP financial measures used by other companies. Due to the spin-off of Resolute Holdings and the resulting shift to equity method accounting under GAAP beginning February 28, 2025, GPGI is presenting a broader set of Non-GAAP measures, including an adjusted Statement of Operations (Unaudited), an adjusted Balance Sheet (Unaudited) and an adjusted Statement of Cash Flows (Unaudited) to provide investors with financial information that we believe allows for greater comparability with our historical financial presentation and better represents the underlying performance of the Company’s business across reporting periods. Measures labeled “Adjusted,” including Adjusted Net Sales, Adjusted Net Income, Adjusted Net Income per Share and Adjusted Net Debt, show GPGI’s financial results as if GPGI consolidated the financial results of its operating businesses consistently across periods, and exclude certain non-recurring and non-operational items, which we believe provides for greater comparability across periods. Additionally, measures labeled “Pro Forma,” including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted EBITDA Margin and Pro Forma Adjusted Free Cash Flow, also give effect to the Husky transaction as if it had occurred on January 1, 2025, for greater visibility of GPGI’s results following the completion of the transaction. GPGI uses these Non-GAAP measures internally to establish forecasts, budgets and operational goals to manage and monitor its business, as well as evaluate its underlying historical performance and/or measure incentive compensation. We believe that these Non-GAAP financial measures depict the true performance of the business by encompassing only relevant and controllable events, adjusting for variable interest entity accounting requirements that render our results incomparable across periods, and show the effect of acquisitions as if they had occurred at the beginning of the relevant period, enabling GPGI to evaluate and plan more effectively for the future. These Non- GAAP measures should not be considered as measures of financial performance under U.S. GAAP, and the items excluded from these measures are significant components in understanding and assessing GPGI’s financial performance. Additionally, GPGI’s debt agreements contain covenants based on variations of certain of these measures for purposes of determining debt covenant compliance. Please refer to the tables below for the reconciliation of GAAP measures to these Non-GAAP measures. Due to the forward-looking nature of the financial guidance included herein, the charges excluded from the forward-looking Non-GAAP financial measures including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted Margin and Pro Forma Adjusted Free Cash Flow including with respect to depreciation, amortization, interest, and taxes that would be required to reconcile the Non-GAAP financial measures to GAAP measures are inherently uncertain or difficult to predict, so it is not feasible to provide accurate forecasted Non-GAAP reconciliations without unreasonable effort. Consequently, no disclosure of estimated comparable GAAP measures is included, and no reconciliation of the forward-looking Non-GAAP financial measures is included. Industry and Market Information Statements in this presentation concerning the industries and the markets in which we operate, including our general expectations and competitive position, business opportunity and market size, growth and share, are based on information from independent industry organizations and other third-party sources, data from our internal research and management estimates. Management estimates are derived from publicly available information and the information and data referred to above and are based on assumptions and calculations made by us based upon our interpretation of such information and data. The information and data referred to above are imprecise and may prove to be inaccurate because the information cannot always be verified with complete certainty due to the limitations on the availability and reliability of raw data, the voluntary nature of the data gathering process and other limitations and uncertainties. As a result, please be aware that the data and statistical information in this presentation may differ from information provided by our competitors or from information found in current or future studies conducted by market research institutes, consultancy firms or independent sources. GPGI CompoSecure Husky 
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GPGI 2Q26 Highlights Progress Across Platform: Strength at CompoSecure & Navigating Transient Market Headwinds at Husky Reiterating full year 2026 guidance ▪ Flat organic revenue growth and Pro Forma Adjusted EBITDA up 7% y/y at midpoint of range ▪ Continued strong performance anticipated at CompoSecure ▪ Anticipate normal seasonality, slight market improvement, improved operating leverage, and cost actions support rebound at Husky Market demand drivers ▪ CompoSecure seeing robust demand from traditional banks, leading fintechs, and consumer co-brands ▪ Husky seeing long-cycle customer demand starting to recover going into seasonally stronger second half Committed to continued ROS deployment and strategic investments ▪ CompoSecure one year ahead of Husky – see clear impact from high-performance culture and investments ▪ Aggressive ROS implementation and cultural change underway GPGI CompoSecure Husky 2Q performance ▪ CompoSecure delivered record sales, strong operating performance, and continued margin expansion ▪ Husky navigating continued market headwinds as oil / resin prices remain elevated due to ongoing Middle East conflict and tariff uncertainty 3 
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$48.6 $55.2 $83.9 $64.9 2Q25 2Q26 $119.6 $133.6 $374.1 $339.6 2Q25 2Q26 GPGI 2Q26 Financial Performance In-Line with Revised Guidance: Strength at CompoSecure & Transient Market Headwinds at Husky ROS driven performance at CompoSecure offset by continued transient market weakness for Husky Note: Non-GAAP measures are defined on page 2 and reconciled in the Appendix. 1. GPGI Pro Forma Adjusted EBITDA includes Corporate Pro Forma Adjusted EBITDA of ($2.3m) and ($6.2m) for 2Q25 and 2Q26, respectively. Adjusted Net Sales ($mn) PF Adjusted EBITDA MarginPF Adjusted EBITDA ($mn) ▼ 230bps ▼ (12.5%) $493.7 $473.2 ↓ 9.2% ↑ 11.7% $130.21 $113.91 ↓ 22.6% ↑ 13.6% Husky / CompoSecure Husky / CompoSecure ▪ CompoSecure benefited from accelerating demand across banks, fintechs, and co-brands ▪ Husky still facing market uncertainty from ongoing Middle East hostilities, elevated oil / resin prices, and continued tariff changes, but seeing initial demand recovery ▪ CompoSecure delivered significant EBITDA growth from higher sales and operational productivity gains ▪ Husky decline due to lower sales and continued investments partially offset by cost savings – full realization in 2H ▪ CompoSecure margin expansion from ROS initiatives delivering improved manufacturing yields and operational efficiencies ▪ Husky cost actions helping offset under absorbed labor costs, negative but improving operating leverage, and one-time investments ▼ (4.1%) 26.4% 24.1% 2Q25 2Q26 GPGI CompoSecure Husky 4 
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Reiterating FY26 Guidance Focused on Execution – Implementing ROS to Catalyze Growth and Improve Profitability Note: Non-GAAP measures are defined on page 2 and reconciled in the Appendix. 1. Year-over-year growth rate based on midpoint of guidance ranges. For FY26, measures include pro forma effect of Husky for periods prior to the completion of the Husky acquisition on January 12, 2026. 2. Represents cash flow from operations (excluding one-time Husky transaction and debt refinancing expenses) less capex. Includes ~$45m of one-time growth capex across both CompoSecure and Husky. GPGI Expectations ▪ Flat organic revenue growth in FY26 – resilience despite Husky market weakness ̶ CompoSecure to grow LDD driven by continued penetration of large, untapped addressable market ̶ Husky to decline L-MSD driven by macro disruptions and related demand softness in select regional markets ▪ Margin expansion in the second half from organic sales growth, continued cost savings, and fixed cost leverage from ROS implementation ▪ Healthy free cash flow even with higher growth capital expenditures ▪ Effectively mitigating tariff impacts through pricing and sourcing initiatives Guidance Metrics FY261 Pro Forma Adjusted Net Sales $1,950 – $2,100 (+0% y/y) Pro Forma Adjusted EBITDA $550 – $610 (+7% y/y) Pro Forma Adjusted EBITDA Margin 27.0% – 29.0% (+120bps) Pro Forma Adjusted Free Cash Flow2 $275 – $325 ($ in millions) Iran? Oil? Tariffs? Delay Resolve GPGI CompoSecure Husky 5 
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GPGI Strategy for Compounding High ROIC Businesses + Resolute Operating System = Compounding Core with Optionality for Disciplined M&A GPGI focuses on high incremental returns on capital via organic investments and disciplined M&A GPGI CompoSecure Husky Key Enablers Additional platforms add to GPGI’s compounding flywheel Permanent Capital invest with long-term view ROS Deployment proven playbook across platforms Corporate Structure minimal overhead – operator focus M&A Investment Criteria: ✓ Great position ✓ Good industry ✓ Differentiates with technology ✓ Strong organic growth ✓ Inorganic growth opportunities ✓ Room for margin expansion Prioritize organic and bolt-on investments as high ROIC sources to enhance core New platform investments pursued when returns are attractive Portfolio of Great Positions in Good Industries = High Returns on Capital Higher earnings and cash flow Systematic deployment of ROS = Improved Growth & Margins 6 
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CompoSecure 2Q26 Summary Delivering Record Adjusted Net Sales and Strong Operating Performance Note: Non-GAAP measures are defined on page 2 and reconciled in the Appendix. Record sales and continued operational efficiencies in the second quarter Record Adjusted Net Sales of $133.6 million up 11.7% compared to second quarter 2025, driven by robust demand from across a broadening customer base, including new program wins. Record Pro Forma Adjusted EBITDA of $55.2 million, up 13.6%, and margins up ~70bps to 41.3% compared to second quarter 2025, due to organic revenue growth and continued operational efficiencies from ROS implementation. Won 5 Élan Awards of Excellence at ICMA’s 2026 EXPO including best personalization product, unique innovation, unique innovation prototype, metal feature card, and best regional card in North America. GPGI CompoSecure Husky Numerous high-profile card program wins include Samsung, US Bank's Amazon Business, American Express Delta SkyMiles Reserve relaunch, Klarna, DolarApp ARQ, and Kast. Opening London Design Center to establish a customer-centric hub that demonstrates CompoSecure’s commitment to international expansion. 7 
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Commercial Momentum in Secularly Growing Market Securing High-Profile Customer Wins as Addressable Market Expansion Continues Source: Public filings. 1. Excludes debit and prepaid cards – using 1Q26 given latest reported data from both Visa and Mastercard. Recent program wins expand CompoSecure’s market leadership as cards in circulation growth continues GPGI CompoSecure Husky (Number of credit cards in circulation by respective networks in millions of cards1) 5.9% CAGR & 575mn+ Incremental Credit Cards Visa / Mastercard Increasing Cards in CirculationRecent Program Wins 8 645 693 764 846 914 1,585 1,632 1,690 1,791 1,895 2,230 2,325 2,454 2,637 2,809 Q1 '22 Q1 '23 Q1 '24 Q1 '25 Q1 '26 Domestic International 
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CompoSecure 2Q26 Financial Performance Significant Progress Against All Key Metrics Catalyzed by ROS Record results driven by ROS-enabled gains ▪ Robust demand across diversified customer base, including new program wins ▪ Reinvigorated go-to-market with global sales process training and enhanced sales enablement tools ▪ Process innovation consistently improving manufacturing yields and output ▪ Increased volumes driving record income ▪ Supporting growth investments ▪ Improved product mix from 1Q26 ▪ Investment in engineering and manufacturing capabilities enhancing margins Note: Non-GAAP measures are defined on page 2 and reconciled in the Appendix. Adjusted Net Sales ($mn) ▲ 11.7% PF Adjusted EBITDA ($mn) ▲ 13.6% PF Adjusted EBITDA Margin ▲ ~70bps $119.6 $133.6 2Q25 2Q26 $48.6 $55.2 2Q25 2Q26 40.6% 41.3% 2Q25 2Q26 GPGI CompoSecure Husky 9 
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Husky 2Q26 Summary Performance in Line with Revised Expectations – Positioned to Deliver in Second Half Note: Non-GAAP measures are defined on page 2 and reconciled in the Appendix. Navigating transient headwinds – focused on disciplined execution, ROS implementation, and ongoing investment Adjusted Net Sales of $339.6 million down 9.2% compared to second quarter 2025, driven by declines in new systems and hot runner sales, offsetting growth in aftermarket tooling, spare parts, and services. Pro Forma Adjusted EBITDA of $64.9 million down 22.6%, with margins down ~330bps compared to second quarter 2025, due to lower revenues with resulting negative operating leverage, offsetting initial savings from ongoing cost actions, but demonstrating strong rebound sequentially from first quarter. Results in line with expectations and positioned to deliver in second half; order growth and pipeline strength provides support for revenue growth and improved profitability in 2H, consistent with historical trends. Appointed Mohammad Kanaan as CFO, Karen Stone as CHRO, and Benoit Jeanjot as SVP of Operations; proven leaders that can accelerate the cultural transformation underway and position Husky for its next phase of growth. GPGI CompoSecure Husky Continued commercial momentum for Advantage+Elite remote monitoring solution supported by strong renewal rates, expanding adoption across the installed base, and new pilot programs. 10 
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Husky Product Line Outlook Global Installed Base + Long Term Customer Relationships Support Recurring Aftermarket Model Underlying growth drivers across our markets remain intact GPGI CompoSecure Husky Demand Trend Key Drivers New Systems ~30-35% of revenue ▪ Customers engaging in long-term capacity planning and selectively moving forward with investment decisions as confidence gradually returns ▪ Beverage consumption trends remain healthy, and customers continue to focus on securing the capacity and productivity needed to meet future demand ▪ Husky's efficiency and total cost of ownership advantage makes value proposition even more compelling during periods of elevated resin and operating costs Aftermarket Tooling ~40% of revenue Service ~25-30% of revenue ▪ Driven by required maintenance – saw year-over-year improvement in spare parts as customers prioritized productivity by maintaining uptime across their existing installed base ▪ Advantage+Elite continues to gain traction with customers, supported by strong renewal rates and expanding adoption – proactive monitoring and predictive maintenance significantly improves uptime ▪ Connecting more systems to Advantage+Elite expected to accelerate recurring service revenue, while also supporting additional aftermarket parts sales through proactive maintenance recommendations ▪ Driven by brands changing form factors, launching new products, and necessary maintenance – pause in product changes during periods of resin price volatility, creating temporary order deferral ▪ Robust and growing pipeline gives confidence that demand is deferred rather than cancelled ▪ Longer term trends like lightweighting, sustainability, and packaging optimization remain powerful demand drivers for our tooling solutions Product Line 11 
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Product Leadership in Secularly Growing Market Needle Moving Innovation Designed to Capitalize on Global PET Demand Growth GPGI CompoSecure Husky Consumption Underlies Global PET DemandHusky’s Products Deliver Differentiated Value Husky’s innovation engine delivers industry-leading efficiency to capture growth in highly durable end markets Less Resin lightweighting reduces resin usage, which is ~75%+ of bottle cost Less Energy configuration enhancements save energy costs Less Labor automation reduces operator hours, driving labor savings Less Downtime proactive maintenance monitoring reduces downtime risk Higher OEE higher throughput, lower cycle times Higher Yield lower reject rates, less scrap Source: Wood Mackenzie. Tailwinds Enhance Demand Velocity for Husky PET is superior packaging substrate driving product redesigns Aging installed base and legacy tech obsolescence require asset renewal Rise in sustainability mandates supports shift to recycled PET Consistent Innovation Expands TAM and Market Share HyPET 6E Injection Molding System HyCAP 4 Beverage Closure System HyLECTRIC 6 Packaging Molding Platform 12 
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▼ (9.2%) Husky 2Q26 Financial Performance Macro Headwinds Still Impacting Demand – 2Q Sequential Gains Expected to Continue Through 2H Adjusted Net Sales ($mn) ▪ Significant macroeconomic uncertainty impacting the business in 2Q26, as crude oil and resin prices peaked alongside the announcement of new Section 232 tariffs ▪ Persisting Middle East conflict contributed to continuing market uncertainty and delayed customer demand PF Adjusted EBITDA ($mn) ▪ Decline primarily attributable to lower revenue growth, under absorbed labor and fixed costs, and one-time strategic investments in R&D and sales capabilities ▪ Offset by ongoing realization of cost actions – expecting full realization in second half ▪ Supporting growth investments ▼ (22.6%) PF Adjusted EBITDA Margin ▪ Margin compression due to negative operating leverage and FX on a year-over- year basis ▪ Margins expected to continue sequential improvement throughout the second half with improving fixed cost absorption and ongoing cost saving actions ▼ ~330bps Note: Non-GAAP measures are defined on page 2 and reconciled in the Appendix. Managing through demand uncertainty while continuing seed planting investments to position for growth and margin expansion in 2H and 2027 $374.1 $339.6 2Q25 2Q26 $83.9 $64.9 2Q25 2Q26 22.4% 19.1% 2Q25 2Q26 GPGI CompoSecure Husky 13 
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GPGI Key Takeaways ROS-Led Execution at Businesses – Platform Thesis Intact GPGI is on track to deliver in 2026 and accelerate into 2027 GPGI CompoSecure Husky 2Q Performance In- Line with Expectations ROS Implementation Accelerating Long-Term Platform Strategy On Track Progress across the platform – continued strength at CompoSecure while seed planting at Husky as we navigate through transient market headwinds Aggressive pursuit of cultural transformation and deployment of ROS underway to enable sustained inflection in financial performance Combination of high ROIC businesses plus ROS deployment catalyzes GPGI’s compounding flywheel through organic and bolt-on investments with optionality for new platform M&A 14 
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Appendix – Financial Supplement 
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Capital Structure Update Key Financial Metrics ($ in millions) As of June 30, 2026 Cash Balance $115 Total Debt Outstanding1 $2,115 Net Debt $2,000 LTM Net Debt / Pro Forma Adjusted EBITDA 3.9x Revolver Capacity2 $378 Total Liquidity $493 1. Total debt outstanding includes term loan, senior secured notes, and drawn revolver. 2. Revolver capacity reflects undrawn revolver balance net of outstanding letters of credit. GPGI has ample liquidity and manageable leverage, with a continued focus on debt paydown Credit Highlights ▪ GPGI has no near-term maturities ̶ $400mn revolver matures in 2031 (~5 years) ̶ $1.2bn term loan and $900mn of senior secured notes both mature in 2033 (~7 years) ▪ Term loan has annual amortization of $12mn – represents $3mn per quarter commencing in 3Q 2026 – with bullet payment at maturity (2033) ▪ Debt instruments are all covenant lite ▪ Targeting Non-GAAP year-end Net LTM leverage of approximately 3.0x GPGI CompoSecure Husky 16 
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Statement of Operations – 2Q26 Unaudited GAAP to Non-GAAP Operating Results ($ in millions) Note: The Non-GAAP column represents a consolidation of the Company’s results with those of GPGI Holdings L.L.C. (“GPGI Holdings”), for consistency with prior consolidated presentation. 1. Includes amortization of deferred financing costs for the three months ended June 30, 2026. + = GPGI CompoSecure Husky 17 Unaudited GAAP to Non-GAAP Operating Results GAAP Elimination of Equity Method Investment Addition of GPGI Holdings Adjusted Non-GAAP GPGI, Inc. Net sales - - $473.2 $473.2 Cost of sales - - 308.2 308.2 Gross profit - - 165.0 165.0 Operating expenses: Selling, general, and administrative expenses 9.4 - 139.0 148.4 Income (loss) from operations (9.4) - 26.0 16.6 Other income (expense): Loss on remeasurement of TRA liability (6.2) - - (6.2) Interest expense - - (33.1) (33.1) Interest income - - 0.1 0.1 Gain (loss) on extinguishment of debt - - 96.2 96.2 Total other income (expense), net (6.2) - 63.2 57.0 Income (loss) before income taxes (15.6) - 89.2 73.6 Income tax (expense) benefit (1.2) - (22.1) (23.3) Earnings in GPGI Holdings L.L.C equity method investment 67.1 (67.1) - - Net Income (Loss) $50.3 ($67.1) $67.1 $50.3 Add: Depreciation and amortization 64.3 Income tax expense (benefit) 23.3 Interest expense, net (1) 33.0 Stock-based compensation 6.1 Husky transaction cost 1.3 Loss (gain) on extinguishment and refinancing of debts (96.2) Loss on remeasurement of TRA liability 6.2 Loss (gain) on sale of assets 0.3 FX (gain) loss (1.9) Severance costs 3.6 Fair value inventory step up 23.6 Pro Forma Adjusted EBITDA $113.9 Three Months Ended June 30, 2026 
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Statement of Operations – 2Q25 Unaudited GAAP to Non-GAAP Operating Results ($ in millions) Note: The Non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings, for consistency with prior consolidated presentation, and the addition of Husky results as if the Husky transaction had closed on January 1, 2025. 1. Includes amortization of deferred financing costs for the three months ended June 30, 2025. 2. Includes the changes in fair value of warrant liability, derivative liabilities, and earnout consideration liability for the three months ended June 30, 2025. + = GPGI CompoSecure Husky 18 Unaudited GAAP to Non-GAAP Operating Results GAAP Elimination of Equity Method Investment Addition of GPGI Holdings Adjusted Non-GAAP GPGI, Inc. Addition of Husky Holdings PF Adjusted Non- GAAP GPGI, Inc. Net sales - - $119.6 $119.6 $374.1 $493.7 Cost of sales - - 50.8 50.8 245.2 296.0 Gross profit - - 68.8 68.8 128.9 197.7 Operating expenses: Selling, general and administrative expenses 2.6 - 27.8 30.4 99.2 129.6 Income (loss) from operations (2.6) - 41.0 38.4 29.7 68.1 Other income (expense): Revaluation of warrant liability (53.5) - - (53.5) - (53.5) Revaluation of earnout consideration liability (10.7) - - (10.7) - (10.7) Interest expense - - (3.5) (3.5) (65.0) (68.5) Interest income - - 1.4 1.4 0.3 1.7 Total other income (expense), net (64.2) - (2.1) (66.3) (64.7) (131.0) Income (loss) before income taxes (66.8) - 38.9 (27.9) (35.0) (62.9) Income tax (expense) benefit 1.8 - - 1.8 38.4 40.2 Earnings in GPGI Holdings, L.L.C equity method investment 38.9 (38.9) - - - - Net Income (Loss) ($26.1) ($38.9) $38.9 ($26.1) $3.4 ($22.7) Add: Depreciation and amortization 2.3 37.5 39.8 Income tax expense (benefit) (1.8) (38.4) (40.2) Interest expense, net (1) 2.1 64.7 66.8 Stock-based compensation 5.1 0.4 5.5 Mark-to-market adjustments, net (2) 64.1 - 64.1 Resolute spin-off costs 0.6 - 0.6 Business transformation and other - 25.4 25.4 Platinum management fee - 1.3 1.3 Incremental Pro Forma Management Fee - (10.4) (10.4) Pro Forma Adjusted EBITDA $46.3 $83.9 $130.2 Three Months Ended June 30, 2025 

 
[image: ] 
Statement of Cash Flows – YTD Unaudited (GAAP and Non-GAAP) Note: The Non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings, for consistency with prior consolidated presentation. Note: All instruments have been redeemed / exercised and no mark to market adjustments are expected going forward. ($ in millions) GPGI CompoSecure Husky 19 GAAP Non-GAAP CASH FLOWS FROM OPERATING ACTIVITIES: Net income (loss) ($184.7) ($202.7) Adjustments to reconcile net loss to net cash (used in) provided by operating activities Depreciation and amortization - 128.1 Stock-based compensation expense 5.3 11.4 (Earnings) losses in equity method investment 87.0 - Distributions from GPGI Holdings 20.1 - Amortization of deferred financing costs - 1.9 Non-cash operating lease expense - 8.0 Fair value inventory step-up - 23.6 Unrealized foreign exchange loss (gain) - (4.1) Deferred tax expense (benefit) 8.6 15.2 Gain on extinguishment of debt - (29.9) Loss on remeasurement of tax receivable agreement liability 28.1 28.1 Other - 3.9 Changes in assets and liabilities (8.4) (60.2) Net cash (used in) provided by operating activities ($44.0) ($76.7) CASH FLOWS FROM INVESTING ACTIVITIES: Investment in GPGI Holdings (2,120.4) - Distributions from GPGI Holdings 111.6 - Cash used for acquisition - (762.2) Purchase of property and equipment - (21.2) Proceeds from sale of property and equipment and intangible assets - 0.2 Maturities of short-term investments - 41.1 Capitalized software expenditures - (7.4) Net cash (used in) provided by investing activities ($2,008.8) ($749.5) CASH FLOWS FROM FINANCING ACTIVITIES: Repayment of preference share capital - (457.4) Payments for taxes related to net share settlement of equity awards - (26.6) Debt issuance costs - (37.1) Proceeds from revolving credit facility - 50.0 Proceeds from issuance of Class A common stock in relation to Husky Transaction 1,962.0 1,962.0 Payment of debt, net of associated fees - (3,369.4) Proceeds from issuance of long-term debt - net of discounts - 2,523.5 Payment of tax receivable agreement liability (14.6) (14.6) Dividends to Class A shareholders (1.5) (1.5) Net cash (used in) provided by financing activities $1,945.9 $628.9 Effect of exchange rate changes on cash and cash equivalents - 4.4 Net increase (decrease) in cash and cash equivalents (106.9) (192.9) Cash and cash equivalents, beginning of period 114.6 307.7 Cash and cash equivalents, end of period $7.7 $114.8 Six Months Ended June 30, 2026 

 
[image: ] 
Balance Sheet – as of June 30, 2026 Unaudited (GAAP and Non-GAAP) Finished 2Q26 with ~$115 million in cash after repaying $60 million of the revolver Note: The Non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings, for consistency with prior consolidated presentation. ($ in millions) GPGI CompoSecure Husky 20 GAAP Non-GAAP GAAP Non-GAAP June 30, 2026 June 30, 2026 December 31, 2025 December 31, 2025 ASSETS CURRENT ASSETS Cash and cash equivalents $7.7 $114.8 $114.6 $271.6 Short-term investments - - - 41.1 Accounts receivable - 295.6 - 44.2 Inventories, net - 322.9 - 44.2 Prepaid expenses and other current assets 3.8 40.2 5.5 8.6 Income taxes receivable 15.5 22.1 - - Total Current Assets $27.0 $795.6 $120.1 $409.7 Property and equipment, net - $572.0 - $21.6 Deferred tax asset 263.3 291.1 271.7 271.7 Intangible assets, net - 1,711.8 - 1.9 Right of use assets, net - 66.0 - 8.9 Goodwill - 2,916.5 - - Other assets - 13.9 - 1.6 Equity method investment 3,172.1 - 125.5 - Total Assets $3,462.4 $6,366.9 $517.3 $715.4 LIABILITIES AND STOCKHOLDERS' EQUITY (DEFICIT) CURRENT LIABILITIES Accounts payable $2.2 $89.4 $0.9 $12.7 Accrued expenses 3.0 262.4 1.8 50.8 Deferred revenues - 183.4 - - Current portion of tax receivable agreement liability 18.5 18.5 16.2 16.2 Current portion of long-term debt - 12.0 - 15.0 Other current liabilities - 59.7 - 0.1 Total Current Liabilities $23.7 $625.4 $18.9 $94.8 Long-term debt, net of deferred finance costs - 2,076.6 - 169.1 Deferred tax liability - 214.9 - - Tax receivable agreement liability 266.4 266.4 255.2 255.2 Other liabilities - 99.2 - 7.3 Total Liabilities $290.1 $3,282.5 $274.1 $526.4 Stockholder's equity (deficit) 3,172.3 3,084.4 243.2 189.0 Total Liabilities and Stockholder's Equity (Deficit) $3,462.4 $6,366.9 $517.3 $715.4 
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2Q26 Earnings Per Share and Adjusted Free Cash Flow Non-GAAP Reconciliation Basic Earnings Per Share Diluted Earnings Per Share ($ in millions, except per share amounts) 1. Includes the changes in fair value of warrant liability, make-whole provision of the previously outstanding exchangeable notes of GPGI Holdings (f/k/a CompoSecure Holdings, L.L.C.) (the “Exchangeable Notes”) and earnout consideration liability. 2. Reflects current and deferred income tax expenses. For the three months ended June 30, 2026, it was calculated by applying the Company's assumed effective tax rate. 3. Applies treasury stock method with assumed exercise at average market price. No warrants were outstanding as of the three months ended June 30, 2026. 4. 1Q26 pro forma Non-GAAP cash from operations computed as GAAP net loss of $235.0mm, plus: $18.0mm pro forma impact of Husky Holdings from January 1, 2026 to January 11, 2026, $63.8mm in depreciation and amortization, $5.3mm in stock-based compensation expense, $1.0mm in amortization of deferred financing costs, $21.9mm loss on remeasurement of TRA Liability, $66.3mm loss on extinguishment of debt, $2.4mm of other expense, $4.0mm deferred tax expense, and $65.6mn of changes in assets and liabilities. 5. Reference 2Q26 Statement of Operations on page 17 and 2Q26 Statement of Cash Flows on page 19 for corresponding metrics. Adjusted Free Cash Flow GPGI CompoSecure Husky 2026 2025 Net income (loss) $50.3 ($26.1) Add: Provision (benefit) for income taxes 23.3 (1.8) Mark-to-market adjustments (1) - 64.1 Stock-based compensation 6.1 5.1 Debt refinance costs and loss on debt extinguishment (96.2) - Husky transactions costs 1.3 - Loss on remeasurement of TRA liability 6.2 - Foreign exchange (gain) loss (1.9) - Severance costs 3.6 - Loss on disposal of assets 0.3 - Spin-off costs - 0.6 Fair value inventory step-up 23.6 - Purchase accounting amortization and depreciation 50.3 Adjusted net income before tax $66.9 $41.9 Income tax expense (2) 16.1 13.5 Adjusted net income $50.8 $28.4 Common shares outstanding used in computing net income per share - basic: Class A common shares 289,863,943 102,321,754 Adjusted net income per share - basic $0.18 $0.28 Three Months Ended June 30, 21 2026 2025 Adjusted net income $50.8 $28.4 Common shares outstanding used in computing earnings per share - diluted: 289,863,943 102,321,754 Warrants (3) - 9,878,000 Equity awards 2,486,887 2,694,000 Total shares outstanding used in computing adjusted earnings per share - diluted 292,350,830 114,893,754 Adjusted net income per share - diluted $0.17 $0.25 Three Months Ended June 30, 1Q26 2Q26 YTD Pro Forma Non-GAAP cash from operations (4,5) ($153.8) $77.1 ($76.7) Capital expenditures (including software) (5) (13.2) (15.4) (28.6) Transaction and debt refinancing expenses paid 196.0 1.4 197.4 Pro Forma Adjusted Free Cash Flow $29.0 $63.1 $92.1 
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Historical Pro Forma Non-GAAP Results 1. Reflects pro forma Management Fees as if the Management Agreements were in effect since January 1, 2024. 2. Represents unallocable administrative expenses at the GPGI, Inc. and GPGI Holdings corporate entities. CompoSecure, Husky, and Corporate Segments ($ in millions) GPGI CompoSecure Husky 22 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25 3Q25 4Q25 1Q26 2Q26 CompoSecure 1 Adjusted Net Sales $104.0 $108.6 $107.1 $100.9 $103.9 $119.6 $120.9 $117.7 $130.4 $133.6 Pro Forma Adjusted EBITDA $35.6 $37.7 $38.1 $32.6 $34.8 $48.6 $49.8 $45.6 $47.6 $55.2 Pro Forma Adjusted EBITDA Margin 34.2% 34.7% 35.6% 32.3% 33.5% 40.6% 41.2% 38.8% 36.5% 41.3% Husky 1 Pro Forma Adjusted Net Sales $314.7 $345.9 $343.1 $490.8 $306.8 $374.1 $367.0 $520.8 $290.8 $339.6 Pro Forma Adjusted EBITDA $69.7 $86.4 $85.1 $143.8 $63.9 $83.9 $89.6 $136.1 $38.2 $64.9 Pro Forma Adjusted EBITDA Margin 22.1% 25.0% 24.8% 29.3% 20.8% 22.4% 24.4% 26.1% 13.2% 19.1% Corporate 2 Pro Forma Adjusted EBITDA ($1.1) ($1.0) ($1.5) ($2.2) ($1.0) ($2.3) ($2.1) ($2.7) ($3.7) ($6.2) GPGI, Inc Pro Forma Adjusted Net Sales $418.7 $454.5 $450.2 $591.7 $410.7 $493.7 $487.9 $638.5 $421.2 $473.2 Pro Forma Adjusted EBITDA $104.2 $123.1 $121.7 $174.2 $97.7 $130.2 $137.3 $179.0 $82.1 $113.9 Pro Forma Adjusted EBITDA Margin 24.9% 27.1% 27.0% 29.4% 23.8% 26.4% 28.1% 28.0% 19.5% 24.1% 
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Historical Pro Forma Non-GAAP Reconciliations CompoSecure, Husky, and Corporate Segments ($ in millions) 1 1 2 1. Reflects pro forma Management Fees as if the Management Agreements were in effect since January 1, 2025. 2. Represents unallocable administrative expenses at the GPGI, Inc. and GPGI Holdings corporate entities. GPGI CompoSecure Husky Non-GAAP Reconciliation for CompoSecure 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25 3Q25 4Q25 1Q26 2Q26 Net Income $26.4 $27.9 $27.8 $28.1 $24.2 $38.9 $39.6 $35.4 $27.5 $54.6 Depreciation and amortization 2.2 2.4 2.3 2.2 2.4 2.5 2.5 2.6 2.5 2.6 Net interest expense (income) 5.8 5.7 5.6 (0.1) 2.3 1.9 1.9 1.8 1.3 (0.1) Income tax expense (benefit) 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 Stock based compensation 4.2 5.0 5.4 5.3 5.6 5.0 5.6 5.7 1.4 2.7 Mark-to-market adjustments 0.3 (0.2) (0.5) 0.0 0.0 0.0 0.0 0.0 0.0 0.0 Transaction and refinance costs 0.0 0.2 0.9 0.3 1.4 0.2 0.2 0.0 14.4 0.0 Incremental pro-forma management fee (3.2) (3.3) (3.4) (3.3) (2.0) 0.0 0.0 0.0 0.0 0.0 Expenses incurred on behalf of Resolute Holdings prior to spin-off 0.0 0.0 0.0 0.0 1.0 0.0 0.0 0.0 0.0 0.0 Severance 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.6 0.2 Management fees recorded in Corporate net income 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 (4.7) Other (0.1) 0.0 0.0 0.1 (0.1) 0.1 0.0 0.1 (0.1) (0.1) CompoSecure Pro Forma Adjusted EBITDA $35.6 $37.7 $38.1 $32.6 $34.8 $48.6 $49.8 $45.6 $47.6 $55.2 Non-GAAP Reconciliation for Husky 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25 3Q25 4Q25 1Q26 2Q26 Net Income ($32.5) ($65.2) ($21.2) $46.7 $27.9 $3.4 ($111.9) ($32.6) ($201.0) $19.8 Depreciation and amortization 38.6 38.1 36.9 37.3 36.8 37.5 38.0 38.4 61.3 61.7 Net interest expense (income) 85.4 82.1 72.3 70.5 64.1 64.7 64.6 62.7 35.7 31.6 Income tax expense (benefit) (10.7) 17.4 0.2 0.1 (63.9) (38.4) 92.2 4.9 4.4 22.0 Stock based compensation 0.3 0.2 0.4 0.4 0.3 0.4 0.4 0.2 1.9 0.2 Mark-to-market adjustments 0.0 0.0 (8.0) 8.0 (5.0) 0.0 5.0 35.5 0.0 0.0 Transaction costs 0.0 0.0 0.0 0.0 0.0 0.0 0.0 20.9 46.8 0.4 Impairment 0.0 1.8 0.0 0.9 0.0 0.0 0.0 0.0 0.0 0.0 Loss on debt extinguishment 0.0 21.7 0.0 0.0 0.0 0.0 0.0 0.0 93.7 (96.2) Business transformation and other (3.0) (1.3) 13.0 (11.1) 12.7 25.4 10.5 15.0 (3.6) (1.7) Platinum management fee 1.5 1.3 1.3 1.6 1.5 1.3 1.3 1.4 0.0 0.0 Severance 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 3.4 Fair value inventory step-up 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 23.6 Incremental pro-forma management fee (9.9) (9.7) (9.8) (10.6) (10.5) (10.4) (10.5) (10.3) (1.2) 0.0 Other 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.2 0.1 Husky Pro Forma Adjusted EBITDA $69.7 $86.4 $85.1 $143.8 $63.9 $83.9 $89.6 $136.1 $38.2 $64.9 Non-GAAP Reconciliation for Corporate 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25 3Q25 4Q25 1Q26 2Q26 Net Income ($9.3) $5.7 ($113.3) ($76.5) ($2.7) ($65.0) ($214.3) $7.9 ($57.9) ($24.1) Net interest expense (income) 0.0 0.0 0.0 0.0 0.0 0.0 (0.3) (0.7) (0.2) 1.5 Income tax expense (benefit) (0.8) 0.3 0.6 2.1 27.0 (1.8) 29.8 (16.0) (19.4) 1.2 Stock based compensation 0.2 0.2 0.2 0.7 0.1 0.1 0.2 0.2 2.0 3.3 Mark-to-market adjustments 8.9 (7.5) 108.9 62.0 (29.2) 64.2 179.8 (1.8) 1.4 0.0 Loss on measurement of TRA liability 0.0 0.0 0.0 0.0 0.0 0.0 0.0 3.5 21.9 6.2 Transaction and refinance costs 0.0 0.4 2.0 5.8 3.6 0.2 2.6 4.3 48.4 1.0 Additional earnout costs 0.0 0.0 0.0 3.7 0.0 0.0 0.0 0.0 0.0 0.0 CompoSecure management fees 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 4.7 Other (0.1) (0.1) 0.1 0.0 0.2 0.0 0.1 (0.1) 0.1 0.0 Corporate Pro Forma Adjusted EBITDA ($1.1) ($1.0) ($1.5) ($2.2) ($1.0) ($2.3) ($2.1) ($2.7) ($3.7) ($6.2) GPGI Pro Forma Adjusted EBITDA $104.2 $123.1 $121.7 $174.2 $97.7 $130.2 $137.3 $179.0 $82.1 $113.9 23 
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Disclaimer

Forward-Looking Statements

This presentation, and other statements that GPGI, Inc. (‘GPGI," “we," “us" or the “Company’) may make in connection therewith, contains forward-looking statements as defined by the Private Securities
Litigation Reform Act of 1995. These statements are based on the beliefs and assumptions of management. Although GPGI believes that its plans, intentions, and expectations reflected in or suggested by these
forward-looking statements are reasonable, GPGI cannot assure you that it will achieve or realize these plans, intentions, or expectations. Forward-looking statements are inherently subject to risks, uncertainties,
and assumptions. Generally, statements that are not historical facts, including statements concering GPGI's possible or assumed future actions, business strategies, events, results of operations, geopolitical and
macroeconomic conditions, demand, the implementation of the Resolute Operating System, and guidance for 2026, are forward-looking statements. In some instances, these statements may be preceded by,
followed by, or include the words "believes,” "estimates,” *expects,” “projects,” “forecasts,” “may,” “will.” *should,” "seeks," “plans, “scheduled," “anticipates,” “trend," “sees,” “intends" or the negatives of these
terms or variations of them or similar terminology. Forward-looking statements are not guarantees of performance. You should not put undu reliance on these statements which speak only as of the date hereof.
‘You should understand that the following important factors, among others, could affect GPGI's future results and could cause those results or other outcomes to differ materially from those expressed or implied in
GPGI's forward-looking statements: the ability of GPGI and its businesses to grow and manage growth profitably, maintain relationships with customers, compete within its industries and retain key employees;
adverse impacts of global economic, business, competitive and/or other factors, including tariffs, regional instabilty, including in the Middle East, and changes in the prices for inputs including oil and resin; the
outcome of any legal proceedings involving GPGI or others; future exchange and interest rates; changes in our accounting and/or financial presentation; and other risks and uncertainties, including those under
“Risk Factors” in filngs that have been made or wil be made with the Securities and Exchange Commission. GPGI undertakes o obligation to update or revise publicly any forward-looking statements, whether
as a result of new information, future events or otherwise, except as required by law.

Non-GAAP Financial Measures

‘This presentation includes certain Non-GAAP financial measures that are not prepared in accordance with accounting principles generally accepted in the United States (‘GAAP") and that may be different from
Non-GAAP financial measures used by other companies. Due to the spin-off of Resolute Holdings and the resulting shift to equity method accounting under GAAP beginning February 28, 2025, GPGI is
presenting a broader set of Non-GAAP measures, including an adjusted Statement of Operations (Unaudited), an adjusted Balance Sheet (Unaudited) and an adjusted Statement of Cash Flows (Unaudited) to
provide investors with financial information that we befieve allows for greater comparability with our historical financial presentation and better represents the underlying performance of the Company's business
‘across reporting periods. Measures labeled “Adjusted,” including Adjusted Net Sales, Adjusted Net Income, Adjusted Net Income per Share and Adjusted Net Debt, show GPGI's financial resulls as if GPGI
consolidated the financial resuls of its operating businesses consistently across periods, and exclude cerain non-recurring and non-operational items, which we believe provides for greater comparabilty across
periods. Additionally, measures labeled “Pro Forma, including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted EBITDA Margin and Pro Forma Adjusted Free Cash Flow, also give effect
10 the Husky transaction as if it had occurred on January 1, 2025, for greater visibility of GPGI's resuits following the completion of the transaction. GPGI uses these Non-GAAP measures internally to establish
forecasts, budgets and operational goals to manage and monitor its business, as well as evaluate its underlying historical performance and/or measure incentive compensation. We believe that these Non-GAAP
financial measures depict the true performance of the business by encompassing only relevant and controllable events, adjusting for variable interest entity accounting requirements that render our results
incomparable across periods, and show the effect of acquisitions as f they had occurred at the beginning of the relevant period, enabling GPGI to evaluate and plan more effectively for the future. These Non-
GAAP measures should not be considered as measures of financial performance under U.S. GAAP, and the items excluded from these measures are significant components in understanding and assessing
GPGI's financial performance. Additionally, GPGI's debt agreements contain covenants based on variations of certain of these measures for purposes of determining debt covenant compliance. Please refer to the
tables below for the reconciliation of GAAP measures to these Non-GAAP measures. Due 1o the forward-looking nature of the financial guidance included herein, the charges excluded from the forward-looking
Non-GAAP financial measures including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted Margin and Pro Forma Adjusted Free Cash Flow including with respect to depreciation,
‘amortization, interest, and taxes that would be required to reconcile the Non-GAAP financial measures to GAAP measures are inherently uncertain or difficult o predict, 5o it is not feasible to provide accurate
forecasted Non-GAAP reconciliations without unreasonable effort. Consequently, no disclosure of estimated comparable GAAP measures is included, and no reconciliation of the forward-looking Non-GAAP
financial measures is included

Industry and Market Information

Statements in this presentation conceming the industries and the markets in which we operate, including our general expectations and competitive position, business opportunity and market size, growth and
share, are based on information from independent industry organizations and other third-party sources, data from our intemal research and management estimates. Management estimates are derived from
publicly available information and the information and data referred to above and are based on assumptions and calculations made by us based upon our interpretation of such information and data. The
information and data referred to above are imprecise and may prove to be inaccurate because the information cannot always be verified with complete certainty due to the limitations on the availability and
reliabilty of raw data, the voluntary nature of the data gathering process and other limitations and uncertainties. As a result, please be aware that the data and statistical information in this presentation may differ
from information provided by our competitors or from information found in current or future studies conducted by market research institutes, consultancy firms or independent sources.
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GPGI 2Q26 Highlights

Progress Across Platform: Strength at CompoSecure & Navigating Transient Market Headwinds at Husky

Reiterating full year 2026 quidance
= Flat organic revenue growth and Pro Forma Adjusted EBITDA up 7% y/y at midpoint of range
= Continued strong performance anticipated at CompoSecure
= Anticipate normal seasonality, slight market improvement, improved operating leverage, and cost actions

2Q performance
= CompoSecure delivered record sales, strong operating performance, and continued margin expansion
= Husky navigating continued market headwinds as oil / resin prices remain elevated due to ongoing Middle
East conflict and tariff uncertainty

Market demand drivers
= CompoSecure seeing robust demand from traditional banks, leading fintechs, and consumer co-brands
= Husky seeing long-cycle customer demand starting to recover going into seasonally stronger second half

Committed to continued ROS deployment and strategic investments

= CompoSecure one year ahead of Husky — see clear impact from high-performance culture and investments
= Aggressive ROS implementation and cultural change underway
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GPGI 2Q26 Financial Performance

In-Line with Revised Guidance: Strength at CompoSecure & Transient Market Headwinds at Husky

PF Adjusted EBITDA ($mn) PF Adjusted EBITDA Margin

Adjusted Net Sales ($mn)

Husky / CompoSecure Husky / CompoSecure
130.2!
ad 26.4%
1
$493.7 473.2 $113.9 24.1%
$83.9
$374.1
$48.6
$119.6 $133.6
111.7%
2Q25 2Q26 2Q25 2Q26 2Q25 2Q26
= CompoSecure benefited from accelerating = CompoSecure delivered significant EBITDA * CompoSecure margin expansion from ROS
demand across banks, fintechs, and co-brands growth from higher sales and operational initiatives delivering improved manufacturing
productivity gains yields and operational efficiencies
= Husky still facing market uncertainty from
ongoing Middle East hostilities, elevated oil / * Husky decline due to lower sales and = Husky cost actions helping offset under
resin prices, and continued tariff changes, but continued investments partially offset by cost absorbed labor costs, negative but improving
seeing initial demand recovery savings — full realization in 2H operating leverage, and one-time investments.

ROS driven performance at CompoSecure offset by continued tran: market weakness for Husky

Note:Non-GAAP measuros aro dafined on pago 2 and raconciod n the Appendix
1. GPGI Pro Forma Adusted EBITDA includes Corporate Pro Forma Adjusted EBITDA of (52.3m) and (56.2m) for 2025 and 2026, respectivey.
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GPGI CompoSecure Husky

Reiterating FY26 Guidance

Focused on Execution — Implementing ROS to Catalyze Growth and Improve Profitability

(8 in millions)

Guidance Metrics FY26!

Pro Forma Adjusted Net Sales $1,950 — $2,100 (+0% y/y)
Pro Forma Adjusted EBITDA $550 — $610 (+7% yly)
Pro Forma Adjusted EBITDA Margin 27.0% - 29.0% (+120bps)
Pro Forma Adjusted Free Cash Flow? $275 - $325

Iran?
Delay oil? Resolve
Tariffs?

GPGI Expectations
= Flat organic revenue growth in FY26 — resilience despite Husky market weakness
— CompoSecure to grow LDD driven by continued penetration of large, untapped addressable market
— Husky to decline L-MSD driven by macro disruptions and related demand softness in select regional markets
= Margin expansion in the second half from organic sales growth, continued cost savings, and fixed cost leverage from ROS implementation
= Healthy free cash flow even with higher growth capital expenditures

= Effectively mitigating tariff impacts through pricing and sourcing initiatives

Note:Non-GAAP measuros aro dafined on pago 2 an aconciod n the Appendix
1. Year-over-year growh rate based on midpoin of quidance ranges. For FY26, measuros incude pro forma effec of Huskyfor periods prir fo {he compietion ofthe Husky acquison on January 12, 2026
2. Reprasentscash flw from operations (excluding one-time Husky transaction and dobt rofnancing ox00nsos)loss capex. Includs ~$45m of no-timo growth capex across both CompoSecuro and Husky. 5
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GPGI Strategy for Compounding

High ROIC Businesses + Resolute Operating System = Compounding Core with Optionality for Disciplined M&A

Additional platforms add to
GPGI’s compounding flywheel

Portfolio of
Great Positions in Good Industries

High Returns on Capital

New platform investments Prioritize organic and bolt-on
pursued when returns are investments as high ROIC
attractive sources to enhan ore

GREAT POSITIONS | GOOD INDUSTRIES

Systematic deployment of ROS

Improved Growth & Margins

M&A Investment Criteria:
' Great position

¥ Good industry

+ Differentiates with technology
+ Strong organic growth
v

v

Inorganic growth opportunities
Room for margin expansion Higher earnings
and cash flow

Key Enablers

Permanent Capital ROS Deployment Corporate Structure

invest with long-term view proven playbook across platforms minimal overhead — operator focus





image15.jpeg
CompoSecure 2Q26 Summary

Delivering Record Adjusted Net Sales and Strong Operating Performance

Record Adjusted Net Sales of $133.6 million up 11.7% compared to second quarter 2025, driven by robust

demand from across a broadening customer base, including new program wins.

Record Pro Forma Adjusted EBITDA of $55.2 million, up 13.6%, and margins up ~70bps to 41.3%
compared to second quarter 2025, due to organic revenue growth and continued operational efficiencies from
ROS implementation.

Numerous high-profile card program wins include Samsung, US Bank's Amazon Business, American
Express Delta SkyMiles Reserve relaunch, Klarna, DolarApp ARQ, and Kast.

Opening London Design Center to establish a customer-centric hub that demonstrates CompoSecure’s
commitment to international expansion.

Won 5 Elan Awards of Excellence at ICMA’s 2026 EXPO including best personalization product, unique
innovation, unique innovation prototype, metal feature card, and best regional card in North America.

Record sales and continued operational effi s in the second quarter

Note:Non-GAAP measures aro dafined on page 2 an raconciod nthe Appendix
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Commercial Momentum in Secularly Growing Market

Securing High-Profile Customer Wins as Addressable Market Expansion Continues

(Number of credit cards in circulation by respective networks in millions of cards')

5.9% CAGR & 575mn+ Incremental Credit Cards

> | 2,637
° 2,454
2,325
2,230
prime 1,895
Sy 1,791
@ 1,690
1,585 o
'\) Q122 Q123 Q24 Q125 Q126
Domestic  mInternational

Recent program wins expand CompoSecure’s market leadership as cards

lation growth continues

‘Source: Puble fings
1. Excldes debit and propei cards  using 1026 gven atest reportod daa from both Visa and Mastorcard.
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CompoSecure 2Q26 Financial Performance
Significant Progress Against All Key Metrics Catalyzed by ROS

Adjusted Net Sales ($mn) PF Adjusted EBITDA ($mn) PF Adjusted EBITDA Margin

$133.6 $55.2
41.3%
X 40.6%
$119.6 $48.6 o
2Q25 2Q26 2Q25 2Q26 2Q25 2Q26
« Robust demand across diversified customer * Process innovation consistently improving « Improved product mix from 1026
base, including new program wins manufacturing yields and output
= Investment in engineering and
« Reinvigorated go-to-market with global + Increased volumes driving record income manufacturing capabiliies enhancing
sales process training and enhanced sales margins
enablement tools = Supporting growth investments

Record results driven by ROS-enabled gains

Note:Non-GAAP measures aro dafined on page 2 an raconciod nthe Appendix
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Husky 2Q26 Summary

Performance in Line with Revised Expectations — Positioned to Deliver in Second Half

Adjusted Net Sales of $339.6 million down 9.2% compared to second quarter 2025, driven by declines in
new systems and hot runner sales, offsetting growth in aftermarket tooling, spare parts, and services.

Pro Forma Adjusted EBITDA of $64.9 million down 22.6%, with margins down ~330bps compared to
second quarter 2025, due to lower revenues with resulting negative operating leverage, offsetting initial
savings from ongoing cost actions, but demonstrating strong rebound sequentially from first quarter.

strength provides support for revenue growth and improved profitability in 2H, consistent with historical trends.

Continued commercial momentum for Advantage+Elite remote monitoring solution supported by strong
renewal rates, expanding adoption across the installed base, and new pilot programs.

Appointed Mohammad Kanaan as CFO, Karen Stone as CHRO, and Benoit Jeanjot as SVP of Operations;
proven leaders that can accelerate the cultural transformation underway and position Husky for its next phase of
growth.

I Results in line with expectations and positioned to deliver in second half; order growth and pipeline

Navigating transient headwinds — focused on dis:

ned execution, ROS implementation, and ongoing investment

Note:Non-GAAP measures aro dafined on page 2 an raconciod nthe Appendix
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News Release o

GPGI Reports Second Quarter 2026 Results

CompoSecure delivers record ROS-enabled results

Husky performance in line with expectations

ROS deployment accelerating at both companies

Progress across the platform — reiterating full year 2026 guidance

Second Quarter Highlights
Results compared to prior year period unless otherwise noted; pro forma metrics inclusive of Husky.

= Pro Forma Adjusted Net Sales of $473.2 million, down 4%
* GAAP Net Income of $50.3 million
= Pro Forma Adj. EBITDA of $113.9 million, down 13%, and Pro Forma Adj. EBITDA margin of 24.1%, down 230 bps

Reiterating Full Year 2026 Outlook

Pro Forma Adjusted Net Sales of $1,950 to $2,100 million, flat year-over-year at midpoint
Pro Forma Adjusted EBITDA of $550 to $610 million, up 7% year-over-year at midpoint
Pro Forma Adjusted Free Cash Flow of $275 to $325 million

Targeting Non-GAAP year-end Net LTM Leverage of approximately 3.0x

NEW YORK, NY, August 6, 2026 - GPGI, Inc. (NYSE: GPGI), a diversified multi-industry platform for companies with great
positions in good industries, today announced its financial and operating results for the second quarter ended June 30,
2026.

Dave Cote, GPGI's Executive Chairman, noted: “GPGI delivered second quarter results consistent with our expectations
and the revised guidance range we introduced last quarter. We continue to see record strength at CompoSecure, and are
effectively navigating transient market headwinds at Husky. GPGI is well positioned to deliver in the second half of 2026
and for an acceleration in 2027.”

Tom Knott, GPGI's Chief Investment Officer, added: “GPGI's long-term strategy remains on track; CompoSecure and Husky
are both high-quality businesses that are being made better as the teams’ embrace the Resolute Operating System. We
remain focused on making high return organic investments in each business while continuously evaluating attractive
opportunities for bolt-on and new platform M&A."

Financial Results — Second Quarter 2026

2Q 2026 2Q2025

Reported Pro Forma Reported Pro Forma
GAAP Non-GAAP (1) (2) GAAP Non-GAAP (1) (2)
Adjusted Net Sales (§ in millions) - $473.2 - $493.7
Adjusted EBITDA (8 in millions) - $113.9 - $130.2
Reported Adjusted Reported Adjusted
GAAP Non-GAAP (2) GAAP Non-GAAP (2)
Net Income (Loss) ($ in millions) $50.3 $50.3 (526.1) (s22.7)
EPS - Diluted $0.17 $0.17 (80.26) $0.25
Cash & Short-Term Investments (§ in milions) (3) §7.7 $114.8 $48 $96.5
Total Debt (§ in millions) - $2,115.0 - $192.5

Note: All values are § in milions, except EPS. (1) Pro forma measures reflect financial results as if the business combination with Husky had occurred on
January 1, 2025. (2) Adjusted measures reflect financial results as if GPGI consolidated the results of GPGI Holdings, L.L.C., including its operating
businesses CompoSecure and Husky, for the periods shown. (3) As of June 30, 2026, $107.1mn of cash was held at GPGI Holdings, and not included in
the GAAP results.
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Husky Product Line Outlook

Global Installed Base + Long Term Customer Relationships Support Recurring Aftermarket Model

= Customers engaging in long-term capacity planning and selectively moving forward with investment
decisions as confidence gradually returns

New Systems

Beverage consumption trends remain healthy, and customers continue to focus on securing the
capacity and productivity needed to meet future demand

Husky's efficiency and total cost of ownership advantage makes value proposition even more
compelling during periods of elevated resin and operating costs

~30-35% of revenue

Driven by brands changing form factors, launching new products, and necessary maintenance —
pause in product changes during periods of resin price volatility, creating temporary order deferral

Robust and growing pipeline gives confidence that demand is deferred rather than cancelled

Longer term trends like lightweighting, sustainability, and packaging optimization remain powerful
~40% of revenue demand drivers for our tooling solutions

Aftermarket
Tooling

Driven by required maintenance — saw year-over-year improvement in spare parts as customers
prioritized productivity by maintaining uptime across their existing installed base

Service - . ’ eI
Advantage+Elite continues to gain traction with customers, supported by strong renewal rates and
expanding adoption — proactive monitoring and predictive maintenance significantly improves uptime
~25-30% of revenue

Connecting more systems to Advantage+Elite expected to accelerate recurring service revenue, while
also supporting additional aftermarket parts sales through proactive maintenance recommendations
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Product Leadership in Secularly Growing Market

Needle Moving Innovation Designed to Capitalize on Global PET Demand Growth

Husky’s Products Deliver Differentiated Value Consumption Underlies Global PET Demand

Less Resin Less Energy
lightweighting reduces resin usage, configuration enhancements save 60

which is ~75%+ of bottle cost energy costs co
o 40
Less Labor Less Downtime =20 |
automation reduces operator hours, proactive maintenance monitoring 20 |
driving labor savings reduces downtime risk ‘g “I l” Il III.
10

2020 2025 2030 2035 2040 2045 2050 2055 2060

Higher OEE Higher Yield
higher throughput, lower cycle times lower reject rates, less scrap

mCSD mWater mOther Beverages =Food mNonFood mSheet mRPET

Consistent Innovation Expands TAM and Market Share Tailwinds Enhance Demand Velocity for Husky

I PET is superior packaging substrate driving product redesigns

I Aging installed base and legacy tech obsolescence require asset renewal

i |
min_:¥

et alsiné HYLECTRIC 6 I Rise in sustainabilty mandates supports shift to recycled PET
iecion Malding System Beverage Glostre Systom Packaghng Moldng Platorn

‘Source: Wood Mackenze
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Husky 2Q26 Financial Performance
Macro Headwinds Still Impacting Demand — 2Q Sequential Gains Expected to Continue Through 2H

GPGl

Adjusted Net Sales ($mn)

$374.1
$339.6

2Q25 2Q26

* Significant macroeconomic uncertainty
impacting the business in 2026, as crude oil
and resin prices peaked alongside the
announcement of new Section 232 tariffs

» Persisting Middle East conflict contributed to
continuing market uncertainty and delayed
customer demand

PF Adjusted EBITDA ($mn)

$83.9

$64.9

2Q25 2Q26

* Decline primarily attributable to lower
revenue growth, under absorbed labor and
fixed costs, and one-time strategic
investments in R&D and sales capabilities

* Offset by ongoing realization of cost actions
— expecting full realization in second half

* Supporting growth investments

PF Adjusted EBITDA Margin

22.4%

19.1%

2025 2026

* Margin compression due to negative
operating leverage and FX on a year-over-
year basis

Margins expected to continue sequential
improvement throughout the second half with
improving fixed cost absorption and ongoing
cost saving actions

2H and 2027

Note:Non-GAAP measures aro dafined on page 2 an raconciod nthe Appendix
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GPGI Key Takeaways

ROS-Led Execution at Businesses — Platform Thesis Intact

GPGI

GREAT POSITIONS | GOOD INDUSTRIES

2Q Performance In- ROS Implementation Long-Term Platform

Line with Expectations Accelerating Strategy On Track

GPGl is on track to deliver in 2026 and accelerate into 2027
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GPGI CompoSecure Husky

Capital Structure Update

Key Financial Metrics

(8 in millions)
As of June 30, 2026
Cash Balance $115
Total Debt Outstanding® $2,115
Net Debt $2,000
LTM Net Debt / Pro Forma Adjusted EBITDA 3.9x
Revolver Capacity? $378
Total Liquidity $493

Credit Highlights

= GPGI has no near-term maturities
— $400mn revolver matures in 2031 (~5 years)
— $1.2bn term loan and $900mn of senior secured notes both mature in 2033 (~7 years)
= Term loan has annual amortization of $12mn — represents $3mn per quarter commencing in 3Q 2026 — with bullet payment at maturity (2033)
= Debt instruments are all covenant lite
= Targeting Non-GAAP year-end Net LTM leverage of approximately 3.0x

GPGI has ample liqu on debt paydown

1. Totat deb outstanding incudes torm loan, senor socured nolos, and drawn rovolver.
2 Rovolvercapacty rofiects undrawn revolver balance net of utsianding letorsofcrodi
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GPGI CompoSecure Husky

Statement of Operations — 2Q26
Unaudited GAAP to Non-GAAP Operating Results

(8 in millions)

Three Months Ended

Unaudited GAAP to Non-GAAP Operating
e Addition of Adjusted Non-GAAP
Method Investment GPGI Holdings GPGI, Inc.
Net sales - - 4732 4732
Cost of sales - - 3082 3082
Gross profit - - 165.0 165.0
Operating expenses:

Selling, general, and administrative expenses 04 - 139.0 148.4
Income (loss) from operations ©4) - 260 166
Other income (expense):

Loss on remeasurement of TRA liablty ©2) : - ©2)

Interest expense - - @.1) @.1)

Interest income - - 01 04

Gain (loss) on extinguishment of debt - - %2 %2
Total other income (expense), net ©62) = 63.2 570
Income (10s5) before income taxes (156) - 89.2 736
Income tax (expense) beneft (1.2) - (@2.1) (23.3)
Eamings in GPGI Holdings L.L.C equity method investment 671 €1.1) - £
Netincome (Loss) $503 (s67.1) $67.1 5503
Add:

Depreciation and amortization 843

Income tax expense (veneft) 23

Interest expense, net (1) 30

Stock-based compensation 61

Husky transaction cost 13

Loss (gain) on extinguishment and refinancing of debls ©.2)

Loss on remeasurement of TRA liabilty 62

Loss (gain) on sale of assets 03

FX(gain) loss 9

Severance costs 36

Fair alue inventory step up 236
[Pro Forma Adjusted EBITDA 51139

Note: The Non-GAAP column represents a consalidation ofthe Company's results with those of GPGI Holdings L.LC. (GPGI Holdings", for consisency with prior consolidated presentatio.
1. ncludes amortization of deferred financing costs or th three months ended June 30, 2026
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GPGI CompoSecure Husky

Statement of Operations — 2Q25
Unaudited GAAP to Non-GAAP Operating Results

(8 in millions)

Three Months Ended
June 30, 2025

e Elimination of Equity. Addition of Adjusted Non-GAAP  Addition of Husky PF Adjusted Nor

Method Investment ___ GPGI Holdings GPGl, Inc. Holdings GAAP GPGI, Inc.
Net sales - - st196 1196 $374.1 4037
Cost of sales - - 508 508 252 2960
Gross proft - B 88 688 1289 97.7
Operating expenses:

Selling, general and administrative expenses 26 - 278 304 992 1296
Income (loss) from operations. 26) - 410 384 297 8.1
Other income (expense):

Rexaluation of warrant liabiity (635) - - 635) = (535)

Revaluation of eamot consideration liabilty (10.7) = = (10.7) . (10.7)

Interest expense - - @5) @5) (©.0) (©85)

Interest income - - 14 14 03 17
Total other income (expense). net (4.2) - @1) (66.3) (©.7) (131.0)
income (Io55) before income taxes (©6.8) = 389 ©19) (35,0 (629)
Income tax (expense) beneft 18 - - 8 384 02
Eamings in GPGI Holdings, L L.C equity method imestment 389 (@8.9) - - - e
Net Income (Loss) (526.1) (638.9) 5389 (526.) 534 (6227)
Add

Depreciation and amortization 23 375 398

Income tax expense (benefi) (1) (@8.4) “02)

Interest expense, net (1) 21 647 6638

Stock-based compensation 51 04 55

Mark-to-market adjustments, net (2) 61 - 641

Resolute spin-offcosts 06 - 08

Business transformation and other = 254 254

Platinum management fee - 13 13

Incremental Pro Forma Management Fee - 10.4) 104
[Pro Forma Adjusted EBITDA 463 5839 $130.2

Note: Tho Non-GAAP columns reprasant a consalldtion ofthe Company's esults with hosa o GPGI Holdings, or consistoncy with prior consolidated presontaton, and 1ho acditon of Husky rosult a f the usky tranacton had closed on January 1, 2025,
1. ncludes amortization o deferred financing costs or th three months ended June 30, 2025
2. Includes the changos i fairvaluo of warrant abilty deriate labillio, and earmout Gonsideraton abilty or the throe months onded June 30, 2025. 18
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Statement of Cash Flows — YTD
Unaudited (GAAP and Non-GAAP)

(8 in milions)

Six Months Ended June 30, 2026

GaAP Non-GAAP
[CasH FLOWS FROM OPERATING ACTIVITIES:
Net income (lss) (s184.7) (s2027)
‘Adjustments to reconcile net [0ss 1o net cash (used in) prowded by oparating actties.
Depreciation and amortization - 1281
Stosk-based compensation expense 53 14
(Eamings) losses in equity method mestment 70 -
Distrbutions from GPGI Holdings. 201 -
Amorizaton ofdefered fnancing costs - 19
Noncash operatng lease expense . 80
Fair vlus imentory step-up = 28
Unrealized forign exchange loss (gain) - “y
Defrrod tax expense (baneft) 86 152
‘Gain on extinguishment of debt - @99)
Loss on remeasurement oftax recehabie agreament lablty 21 2.1
Other - 39
Changes in assets and labiles 4 (602)
Not cash (used in) provided by operating activities (5440, (5767
[cASH FLOWS FROM INVESTING ACTIVITIES:
Inestment in GPGI Holdings @.120.4) 5
Distrbutions fom GPGI Holdings e -
(Gash used for acquisiion - 7e22)
Putchase of poperty and equipment 5 @12)
Proceeds from sale of property and equipment and inangible assets - 02
Maturties of short term investments . G
Capitaiized software expenditures - 4
Not cash (used in) provided by investing activities (s2.0085) 749.5
[CASH FLOWS FROM FINANGING ACTIVITIES:
Repayment of prefeence shre capital 3 (a57.4)
Payments fortaxes related o net share seltlement of equty awards. @ @6)
Dbt issuance costs - @7.1)
Proceeds ffom revohing credi facity - 500
Proceads from issuance of Class A common stock i relaton to Husky Transaction 1.9820 1.9820
Paymen of deb, netof associated foes = @3%9.4)
Proceods flom issuance ofong term debi - net of discounts = 25235
Payment of tax recaiatle agreement liablly (14) (14.8)
Dhidends (o Class A sharehoiders (15) (5)
Not cash (used in) providod by financing activiies 1,945 6289
Effectof xchange rate changes on cash and cash equialents e 4
Net Increase (docrease) in cash and cash equialonts (1069) (192.9)
Cash and cash equilents, beginning of period 1146 077
[Cash and cash equivalents end of period $7.7 $1148

Note: Tho Non-GAAP columns reprssnta consalldation of the Company's rsulls with hose of GPG] Holdings, for consistancy with prio consalidaled prosentaton
Note: Allinstruments have boen redoemed!/ exercised and no mark fo market scusments are expected going forward.

19
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Balance Sheet — as of June 30, 2026
Unaudited (GAAP and Non-GAAP)

(8 in millions)

ey onr

June 30, 2025 June 30, 2026 December 31, 2025 Decombor 31, 2025
asseTs
CURRENT ASSETS
Cash and cash equieleis 517 sias sias sorte
Shorttem mestments ot € 2 411
Aocounts recchable . 2055 . “2
Imentorie, net . 28 - 2
Prepaid expenses and ofher curent assels 38 02 55 85
ncome taxes recoiable 155 21 - .
Total Curent Assets 5270 7955 21 057
Property and equipment, net < s5720 - 216
Defered tax asset 233 2011 7 a7
Intanitle assets, net 17118 - 19
Rightof use asset, net 50 - 89
Goodvil = 29165 - 2
Otter assets . 139 - 16
Eauiy method imestment 31721 - 1255 -
Total Assts XY 3688 73 7L
LIABILITIES AND STOCKHOLDERS' EQUITY (DEFICIT)
CURRENT LIABILITIES
Accounts payatle 022 994 509 27
Accrued expenses 30 224 18 08
Dolered revenes : 834 . s
Curtont porton oftax recehabie agreement lbily s 5 162 162
Curtot porton of ong-tom debt - 120 4 150
Other curont lbilties - 07 : 01
Total Current Liabilles. e o254 B EY
Long-tom deb nt of dsfored fance casls - 20766 - 1691
Doorod ta lbilty - 2149 - .
Tax rocenable agreement abity 204 254 252 252
Ot labities : 002 2 75
Tolal Liabilites S01 Toams St =)
Stookholders eauty (Gefcit) 31723 3084 2632 1890
Total Liabiltes and Stockholder’s Equity (befci] a4 So3688 [EIE) Srise

Finished 2Q26 with ~$115 million in cash after repaying $60 million of the revolver

Note: The Non-GAAP columns reprasnt a consalldation of the Company's rsults wit those of GPG] Holdings, for consistancy with prio consalidaled prosentaton
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Note on Accounting Treatment

As a result of the spin-off of Resolute Holdings Management, Inc. (‘Resolute Holdings”) and the execution of the
management agreement with Resolute Holdings (the “CompoSecure Management Agreement”) on February 28, 2025,
GPGl is required to account for the operating results of its wholly owned operating subsidiary, GPGI Holdings, L.L.C. (‘GPGI
Holdings”), under the equity method in accordance with U.S. GAAP, effective February 28, 2025. Both the CompoSecure
and Husky business units are under GPGI Holdings.

The GAAP results presented above for the second quarter 2026 and the 2025 comparative period reflect the conversion to
equity method accounting. For clarity of comparisons and to best reflect the financial results, the Company is also presenting
the second quarters of 2026 and 2025 on a consolidated basis consistent with historical presentation under the “Non-GAAP”
headings.

Second Quarter 2026 Earnings Conference Call

GPGI's leadership team will discuss the Company’s results during a conference call on Thursday, August 6, 2026, starting
at 8:00 a.m. EDT. The call and accompanying presentation wil contain forward-looking statements and other material
information regarding GPGI's financial and operating results. A live webcast and replay of the call will be available on the
Events & Presentations section of GPGI's website at https://apgi.com/events-presentations/.

Date: Thursday, August 6, 2026
Time: 8:00 a.m. EDT
Live webcast registration link: Here

About GPGI

GPGI, Inc. (NYSE: GPGI) is a diversified, multi-industry platform for companies with great positions in good industries.
The platform is managed by Resolute Holdings Management, Inc. (NYSE: RHLD) and is purpose-built to acquire, own,
and scale high-quality businesses led by great operators, benefiting from a permanent capital base and the systematic
deployment of the Resolute Operating System. GPGI currently consists of CompoSecure and Husky — two market leaders
with best-in-class financials and durable opportunities for growth. For more information, please visit GPGLcom.

About CompoSecure, a GPGI Company

Founded in 2000, CompoSecure is a technology partner to market leaders, fintechs, and consumers enabling trust for
millions of people around the globe. CompoSecure is a leader in metal payment cards, security, and authentication
solutions. CompoSecure combines elegance, simplicity, and security to deliver exceptional experiences and peace of
mind in the physical and digital world. CompoSecure’s innovative payment card technology and metal cards with Arculus
security and authentication capabilities deliver unique, premium branded experiences, enable people to access and use
their financial and digital assets, and ensure trust at the point of a transaction. For more information, please

visit CompoSecure.com and GetArculus.com.

About Husky Technologies, a GPGI Company

Founded in 1953, Husky is a technology pioneer that enables the delivery of essential needs to the global community with
industry-leading expertise and service. Husky is a leader in highly engineered equipment and aftermarket services.
Husky's products are used to manufacture a wide range of plastic products, including beverage and food containers,
medical devices, and consumer electronic parts. Husky provides comprehensive and integrated systems solutions that
are comprised of injection molding machines, molds, hot runners, controllers, and auxiliaries. For more information,
please visit Husky.co.

Forward-Looking Statements

This press release contains forward-looking statements as defined by the Private Securities Litigation Reform Act of 1995.
These statements are based on the beliefs and assumptions of management. Although GPGI believes that its plans,
intentions, and expectations reflected in or suggested by these forward-looking statements are reasonable, GPGI cannot
assure you that it will achieve or realize these plans, intentions, or expectations. Forward-looking statements are inherently
subject to risks, uncertainties, and assumptions. Generally, statements that are not historical facts, including but not limited
to statements concerning GPGI's possible or assumed future actions, business strategies, plans including with respect to
cost actions, events, results of operations, demand, the implementation and anticipated impacts of the Resolute Operating
System, macroeconomic factors, trade policy including tariff uncertainty, customer demand, the Company’s anticipated

2
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2Q26 Earnings Per Share and Adjusted Free Cash Flow
Non-GAAP Reconciliation

(8 in millions, except per share amounts)

Basic Earnings Per Share Diluted Earnings Per Share

Three Months Endod June 0, Three Months Ended Juns 30,
s s ) s
Net income (loss) $50.3 (826.1) Adjusted et income $50.8 $28.4
Add: Common shares outstanding used in computing eamings per share - diluted: 289,863,943 102,321,754
Provision (benefit) for income taxes 233 1.8) Warrants (3) 5 9,878,000
Markto-market acjusiments (1 2 81 Equty awarss 2486867 21604000
Stock-based compensaton 61 51 g s 7 comput g =
pensati Total shares outstanding used in compuling adjusted eamings per share. e —
Deb refinance costs and loss on debt extinguishment (96.2) . e
‘Adjusiod net income por share - diluted so17 025
Husky transactions costs 13 .
Loss on remeasurement of TRA labilty 62 .
Foreign exchange (gain) loss. 1.9) o
Seerance costs 36 E
Loss on disposal of assets 03 E
Spinof costs . 06
Fairsalus mentory stepup 26 :
Purchase accounting amorization and depraciation 503 :
b Adjusted Free Cash Flow
‘Adustod net ncome betora tax ) )
Income tax expense (2) 16.1 135
Adjusted net income. $50.8 $28.4 1Q26 2Q26 YTD
Pro Forma Non-GAAP cash from operations (4,5) ($153.8) $77.1 ($76.7)
Common shares outstanding used in computing net income per share - basic: Capital expenditures (including software) (5) (13.2) (15.4) (28.6)
Class A common shares 289,863,943 102,321,754 Transaction and debt refinancing expenses paid 196.0 1.4 197.4
Adjusted net income per share - basic $0.18 5028  |Pro Forma Adjusted Free Cash Flow $29.0 $63.1 $92.1
& s o chngesin o valusof waront ooy, et rovion of i prevelotstong xchaneatlerte of PG Hokdnge 1K/ ComoSecs kg, L ) (e Exchangeale to’ and eamout consderston iy
L Rafucscorantand deard neomstox oxponcosFor o o o ondod e 30 076, was ool y 9 50 oty o v oot
5 A sy stock o aod v averoge rkt .o wants s ASaning af 1o monine anded s 30 2025 21
£ oorofom Non GAKP cau o pertorscomue 5 GAAP et oes of $295 i, s $18 s o Imoctof sty Hotdige o Janiay 1, 20280 Januay 11, 2026, S50 dopesciaonandamorzat, 5. stockbasod coparsaton 2
S S1minis amotzatonof dfarodmaneiny osts. S oss temasSuranto TRA Ly, 506 mioss n xbngusmentof oS24l b sxpen 4.0 oo o parss,and 885l shangos nosstsond e
s

Reforence 2026 Sitemont o Oporatons on page 17 and 2026 Silement of Gash Fiows on page 18 for corospording mercs.
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Historical Pro Forma Non-GAAP Results

CompoSecure, Husky, and Corporate Segments

GPGlI

1Q24 2024 3Q24

(8 in millions)

4Q24 1Q25 2Q25 3Q25 4Q25 1Q26 2Q26

CompoSecure’

Adjusted Net Sales $104.0 $108.6 $107.1 $100.9 $103.9 $119.6 $120.9 $117.7 $130.4  $133.6

Pro Forma Adjusted EBITDA $35.6 $37.7 $38.1 $32.6 $34.8 $48.6 $49.8 $45.6 $47.6 $55.2

Pro Forma Adjusted EBITDA Margin 34.2% 34.7% 35.6% 32.3% 33.5% 40.6% 41.2% 38.8% 36.5%  41.3%
Husky'

Pro Forma Adjusted Net Sales $314.7 $345.9 $343.1 $490.8 $306.8 $374.1 $367.0 $520.8 $290.8  $339.6

Pro Forma Adjusted EBITDA $69.7 $86.4 $85.1 $143.8 $63.9 $83.9 $89.6 $136.1 $38.2 $64.9

Pro Forma Adjusted EBITDA Margin 22.1% 25.0% 24.8% 29.3% 20.8% 22.4% 24.4% 26.1% 132%  19.1%
Corporate?

Pro Forma Adjusted EBITDA ($1.1) ($1.0) ($1.5) (82.2) ($1.0) ($2.3) ($2.1) ($2.7) ($3.7) ($6.2)

GPGlI, Inc

Pro Forma Adjusted Net Sales $418.7 $454.5 $450.2
Pro Forma Adjusted EBITDA $104.2 $123.1 $121.7
Pro Forma Adjusted EBITDA Margin 24.9% 27.1% 27.0%

$591.7
$174.2

29.4%

$410.7
$97.7

23.8%

$493.7
$130.2

26.4%

$487.9
$137.3

28.1%

$638.5
$179.0

28.0%

$421.2 94732
$82.1  $113.9

19.5%  24.1%

1. Roflocts proforma Management Fos as i the Managorent Agrosments woroin ffactsinco January 1, 2024.
2 Roprasants unalocabie adminisiative expenses af the GPGI, Inc. and GPGI Holdings corporate anties

N
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Historical Pro Forma Non-GAAP Reconciliations

CompoSecure, Husky, and Corporate Segments

(8 in millions)

Non-GAAP Reconcilation for CompoSecure 1024 2024 saz a2 1025 2025 sazs azs 1026 2026
Net ncome. sz64 5279 78 281 sz 9 396 s34 75 546
Depreciation and amorization 22 24 23 22 24 25 25 26 25 26
Net merest expense (ncome) 58 57 56 o1 23 18 19 8 13 o1
Income tax expense (beneft) 00 00 00 00 00 00 00 00 00 00
Stock based compensation a2 50 54 53 56 50 56 57 4 21
Marko-markel adusiments 03 02 ©5) 00 00 0o 00 00 00 00
Transaction an refinance costs 00 02 09 03 14 0z 0z 00 144 00
Incrementa pofoma management fee ®2) @3 2 63 @0 00 00 00 00 00
Expenses incurc on bohalf of Rescluta Hodings prir [0 spnof 00 0o 00 00 10 00 00 00 00 00
Seerance 00 00 00 00 00 00 00 00 05 02
Management fees recordod in Corporate nt incoma. 00 00 00 00 00 00 00 00 00 @7
Oter 1) 00 00 01 o1 o1 00 01 1) 01
[CompoSecure Pro Forma Adjusied EBITDA 5356 37,7 381 5326 s34 3486 s40.8 si56 476 ss52]
Non-GAAP Reconcilstion for Husky ' 1a24 202 saz az 1025 2025 sazs aazs 1028 206
Nt income. a28) ®652) 12 467 s279 sa g 2 20 s198
Depreciation and amarization 86 a1 59 3 %8 w75 380 84 613 617
Net nerest expense (ncome) 854 21 73 5 641 o7 66 1 357 316
Income tax expense (beneft) o 74 02 o1 9 @84) 22 a9 4 20
Stock based compensation 03 02 04 04 03 04 04 02 19 02
Marko-markel adjustments 00 0o ) 80 50 0o 50 5 00 00
Transacton costs 00 00 00 00 00 a0 00 29 Py 04
impaiment 00 18 00 09 00 00 00 00 00 00
Loss on debt extingistment 00 27 00 00 00 00 00 00 07 ©2)
Business tansiomation and ofher ) 3 10 ary 27 254 105 150 ) an
Platinum management fee 15 13 13 16 15 13 13 14 00 00
Sewrance 00 00 00 00 00 00 00 00 00 a4
Fairvalue inventor step-up 00 00 00 00 00 00 00 00 0o 26
Incremental pro-orma management foe ©9 ©7) @8 (106) (105 (104) (t05) (w03 a2 00
Oter 00 00 0 00 00 0 00 00 02 01
[Husiy Pro Forma Adjusted EBITDA S60.7 S86.4 a5 stazs 639 839 806 $136.1 382 s64s]
Non-GAAP Reconcilstion for Corporats” 1024 2024 sa24 a2 1a25 2025 sazs azs 1az6 2026
Net ncome. 03 7 e 765) 7 @50 (2143 519 579 201
Net nterst expense (ncome) 00 00 00 00 00 00 03 ©7) ©2) 15
Income tax expense (beneft) 08 03 08 21 270 i) 28 50, do4) 12
Stock based compensation 02 02 02 07 01 01 02 02 20 a3
Marko-markel adjustments 89 5 1089 20 @2 o2 1798 8 14 00
Loss on meastrement of TRA bty 00 00 00 00 00 00 00 a5 219 62
Transacton an reinanca costs 00 04 20 sa a6 02 26 a3 wa 10
Adtonsl samout costs 00 00 00 a7 00 00 00 00 00 00
CompoSectre mansgemen fees 00 00 00 00 00 00 00 00 00 47
Oter ©1) 0.1 01 00 02 0o 01 o1 o1 00
[corporate Pro Forma Adjusted EBITDA (51.1) 610) 515 (522] 10) 523 (524) (527) 537) (s62]

(GPGI Pro Fon 51042 51790

1. Reflects pro forma Management Fees as i the Managament Agreements wr i effctsince January 1, 2025,
2 Roprasants unalocabie adminisiative expenses af the GPGI, Inc. and GPGI Holdings corporate anties
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responses to the foregoing, strategic investments and anticipated M&A activity, and guidance for full year 2026, are forward-
looking statements. In some instances, these statements may be preceded by, followed by, or include the words “believes,”
“estimates,” “expects,” “projects,” “outlook” “forecasts,” “may,” “will,” “should,” “seeks,” “plans,” “scheduled,” “anticipates” or
“intends” or the negatives of these terms or variations of them or similar terminology. Forward-looking statements are not
guarantees of performance. You should not put undue reliance on these statements which speak only as of the date hereof.
YYou should understand that the following important factors, among others, could affect GPGI's future results and could
cause those results or other outcomes to differ materially from those expressed or implied in GPGI's forward-looking
statements: the ability of GPGI to grow and manage growth profitably, implement the Resolute Operating System
successfully, maintain relationships with customers, compete within its industry and retain its key employees; adverse
impacts of global economic, business, competitive and/or other factors, including tariffs, regional instability, including in the
Middle East, and changes in the prices for inputs including oil and resin; risks associated with our plans and strategies
including cost actions; the outcome of any legal proceedings involving GPGI or others; future exchange and interest rates;
changes in our accounting and/or financial presentation; anticipated levels and timing of demand for the products and
services of GPGI's businesses; the successful implementation of GPGI's strategies; and other risks and uncertainties,
including those under “Risk Factors” in filings that have been made or will be made with the Securities and Exchange
Commission. GPGI undertakes no obligation to update or revise publicly any forward-looking statements, whether as a
result of new information, future events or otherwise, except as required by law.

Use of Non-GAAP Financial Measures

This press release includes certain Non-GAAP financial measures that are not prepared in accordance with accounting
principles generally accepted in the United States (“GAAP”) and that may be different from Non-GAAP financial measures
used by other companies. Due to the spin-off of Resolute Holdings and the resulting shift to equity method accounting under
GAAP beginning February 28, 2025, GPGI is presenting a broader set of Non-GAAP measures, including an adjusted
Statement of Operations (Unaudited), an adjusted Balance Sheet (Unaudited) and an adjusted Statement of Cash Flows
(Unaudited) to provide investors with financial information that we believe allows for greater comparability with our historical
financial presentation and better represents the underlying performance of the Company's business across reporting
periods. Measures labeled “Adjusted,” including Adjusted Net Sales, Adjusted Net Income, Adjusted Net Income per Share
and Adjusted Net Debt, show GPGI's financial results as if GPGI consolidated the financial results of its operating
businesses consistently across periods, and exclude certain non-recurring and non-operational items, which we believe
provides for greater comparability across periods. Additionally, measures labeled “Pro Forma,” including Pro Forma Net
Sales, Pro Forma Adjusted EBITDA, Pro Forma Adjusted EBITDA Margin and Pro Forma Adjusted Free Cash Flow, also
give effect to the Husky transaction as if it had occurred on January 1, 2025, for greater visibility of GPGI's results following
the completion of the transaction. GPGI uses these Non-GAAP measures internally to establish forecasts, budgets and
operational goals to manage and monitor its business, as well as evaluate its underlying historical performance and/or
measure incentive compensation. We believe that these Non-GAAP financial measures depict the true performance of the
business by encompassing only relevant and controllable events, adjusting for variable interest entity accounting
requirements that render our results incomparable across periods, and show the effect of acquisitions as if they had occurred
at the beginning of the relevant period, enabling GPGI to evaluate and plan more effectively for the future. These Non-
GAAP measures should not be considered as measures of financial performance under U.S. GAAP, and the items excluded
from these measures are significant components in understanding and assessing GPGI's financial performance.
Additionally, GPGI's debt agreements contain covenants based on variations of certain of these measures for purposes of
determining debt covenant compliance. Please refer to the tables below for the reconciliation of GAAP measures to these
Non-GAAP measures. Due to the forward-looking nature of the financial guidance included herein, the charges excluded
from the forward-looking Non-GAAP financial measures including Pro Forma Net Sales, Pro Forma Adjusted EBITDA, Pro
Forma Adjusted Free Cash Flow, and Non-GAAP year-end Net LTM Leverage, including with respect to depreciation,
amortization, interest, and taxes that would be required to reconcile the Non-GAAP financial measures to GAAP measures,
are inherently uncertain or difficult to predict, so it is not feasible to provide accurate forecasted Non-GAAP reconciliations
without unreasonable effort. Consequently, no disclosure of estimated comparable GAAP measures is included, and no
reconciliation of the forward-looking Non-GAAP financial measures is included.

GPGI Contact
i i.com
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GPGI, Inc. Adjusted Consolidated Statements of Operations
(Non-GAAP Reconciliation)
(8 in millions)

(unaudited)
‘GAAP to Non-GAAP Operating Results Three Months Ended June 30, 2026
canr  Emymened tenot L
Investment GPGl, Inc.
Net sales $ _ —_ 473.2 4732
Cost of sales —_ —_ 308.2 308.2
Gross profit — — 165.0 165.0
Operating expenses:
Selling, general and administrative expenses 9.4 2= 139.0 148.4
Income (loss) from operations. (9.4) - 26.0 16.6
Other income (expense):
Loss on remeasurement of TRA liability (6.2) — — (6.2)
Interest expense = e (33.1) (33.1)
Interest income: —_ —_ 0.1 0.1
Gain (loss) on extinguishment of debt = = 962 96.2
Total other income (expense), net (6.2) —_ 63.2 57.0
Income (loss) before income taxes (15.6) - 892 736
Income tax (expense) benefit (1.2) — (22.1) (23.3)
Earnings in GPGI Holdings, L.L.C. equity method investment 67.1 (67.1) — -—
Net income (loss) $ 50.3 (67.1) 671 $ 50.3
Add:
Depreciation and amortization 64.3
Income tax expenses 233
Interest expense, net (1) 330
Stock-based compensation 6.1
Husky Transaction costs 13
Loss (gain) on debt extinguishment (96.2)
Loss (gain) on remeasurement of TRA liability 6.2
Loss (gain) on sale of assets 03
FX (gain) loss (1.9
Severance cost 36
Fair value inventory step-up 236
Pro Forma Adjusted EBITDA $ 1139

Note: The Non-GAAP columns represent a consolidation of the Company's results with those of GPGI Holdings.

(1) Includes amortization of deferred financing costs for the three months ended June 30, 2026.
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GPGI, Inc. Adjusted Consolidated Statements of Operations
(Non-GAAP Reconci

($ in millions)

ion)

(unaudited)
GAAP 0 Non-GAAP Oporating Results Thee Wonths Ended June 30,2025
Bmnaion ol pam - -

e miyMeted O, ot . oy tings AP arct e
Netslos - - 1196 1196 ara 1937
Costof saes = = s08 08 252 2960
Grossproft = = w8 w8 289 a7
Operating expenses:
Soling, gonsral nd acmisato axponses 26 = 78 04 w2 1298
Income (loss) from operations. (26) = 410 384 297 68.1
Other income (expense)
Revaliation ofwarrant labity 3 — - 5 - 29
Revaltionofsarnout considraton bty w0 - = w07 = (on
Interest expense jind G 35) (35) (65.0) (68.5)
birest ncoms = = e 14 03 1
Total other ncoms (expense). et EE) = @ ) ) (510)
Income (loss) before income taxes (66.8) = 389 (27.9) (35.0) (62.9)
Income tax (expense) benefit 18 — — 18 384 402
Eamings i GRGiHokings, LLLC, equty method ivestrent 09 @89) = = = =
et ncome oss) @ EX) En @ 5a @
Ada
Depreciation and amortization 23 375 398
o ax sxpanses 9 (@4 02
Interest expense, net (1) 21 647 668
Stoskbased compensation 51 04 55
Merkto market acustment, et 2) o1 = 041
Spin ot costs 0 = 08
Busiess transformaion andober = 54 254
Petnum nenagerent oo = 1 1
orementl o Foma Mansgement Fee = (104) )
Pro Forma Adjusted EBITOA w3 6o w02

Note: The Non-GAAP columns represent a consolidation of the Company's results with those of GPGI Holdings.

(1) Includes amortization of deferred financing cost for the three months ended June 30, 2025.

(2) Includes the changes in fair value of warrant liability and eamout consideration liability for the three months ended June 30, 2025.
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GPGl, Inc. Adjusted Consolidated Balance Sheets

(Non-GAAP Reconciliation)
($ in millions)

(unaudited)
GAAP Non-GAAP GAAP Non-GAAP
June 30, June30,  December3l,  December31,
2026 2026 2025 2025
ASSETS
CURRENT ASSETS
Cash and cash equivalents s 77 1148 1146 § 2716
Short-termnvestents - - - 411
Accounts receivable — 2056 — a2
Inventories, net - 3229 - 442
Prepaid expenses and other current assets 38 402 55 86
Income taxes receivable 155 221 = =
Total current assets 270 7956 1201 4097
Property and equipment, net - 5720 - 218
Deferred tax asset 2633 2011 77 7
Intangibles assets, net - 17118 - 19
Right of use assets, net - 660 - 89
Goodwill — 29165 — -
Other assets - 139 - 16
Equity method investment 31721 — 1255 —
Total assets s 34624 6,369 517.3 § 7154
LIABILITIES AND STOCKHOLDERS' EQUITY (DEFICIT)
CURRENT LABLITES
Accounts payable ] 22 894 09 s 127
Accrued expenses 30 2624 18 508
Deferred revenues — 1834 — =
Current porton of tax receivable agreement iabily 185 185 162 162
Current porton of long-term debt - 120 - 150
Other current liabilties = 597 = 01
Total current abiltes 237 6254 189 948
Long-term debt, net of deferred financing costs — 20766 — 169.1
Deferred tax fiabilty - 2149 - -
Tax receivable agreement fabilty 2664 2664 2552 2552
Other fiabiites — 9902 - 73
Total liabiites. 290.1 32825 2741 5264
Shareholders' equity (deficit) 31723 30844 2432 189.0
Total liabilities and shareholder's equity (deficit) s 34624 63669 5173 § 7154

Note: The non-GAAP columns represent a consolidation of the Company’s results with those of GPGI Holdings.




image7.jpeg
GPGl, Inc. Adjusted Consolidated Statements of Cash Flows

(Non-GAAP Reconciliation)
(8 in millions)

Six Months Ended June 30, 2026

GAAP Non-GAAP
CASH FLOW FROM OPERATING ACTIVITIES

Net income (loss) $ (1847) § (202.7)
Adjustments to reconcile net loss to net cash (used in) provided by operating activities

Depreciation and amortization — 128.1
Stock-based compensation expense 53 1.4
(Earnings) losses in equity method investment 87.0 —
Distributions from GPGI Holdings 204 =
Amortization of deferred financing costs = 19
Non-cash operating lease expense - 80
Fair value inventory step-up — 236
Unrealized foreign exchange loss (gain) — (4.9)
Deferred tax benefit 8.6 15.2
Gain on debt extinguishment - (299)
Loss on remeasurement of tax receivable agreement liability 281 28.1
Other - 39
Changes in assets and liabiies (84) (60.2)
Net cash (used in) provided by operating activities (44.0) (76.7)
CASH FLOWS FROM INVESTING ACTIVITIES:

Investment in GPGI Holdings (2,120.4) —
Distributions from GPGI Holdings 116

Cash used for acquisition — (762.2)
Purchase of property and equipment - (212)
Proceeds from sale of property and equipment and intangible assets — 02
Maturities of short-term investments - 414
Capitalized softw are expenditures - (7.4)
Net cash used in investing actvilies (2,0088) (7495)
CASH FLOWS FROM FINANCING ACTIVITIES:

Repayment of preference share capital — (457.4)
Payments for taxes related to net share settiement of equity aw ards - (266)
Debt issuance costs — (37.1)
Proceeds from revolving credit facilty - 500
Proceeds fromissuance of Class A common stock in relation to Husky Transaction 1,962.0 1,962.0
Payment of debt, net of associated fees - (3,369.4)
Proceeds fromissuance of long-term debt - net of discounts s 25235
Payment of tax receivable agreement liability (14.6) (14.6)
Dividends to Class A shareholders (15) (15)
Net cash provided by (used in) financing activities 1,9459 628.9
Effect of exchange rate changes on cash and cash equivalents - 44
Net increase (decrease) in cash and cash equivalents (106.9) (192.9)
Cash and cash equivalents, beginning of period 1146 307.7
Cash and cash equivalents, end of period s 778 1148

Note: The Non-GAAP column represents a consolidation of the Company's results with those of GPGI Holdings.
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GPGlI, Inc. Consolidated Earnings Per Share

(Non-GAAP Reconciliation)
($ in millions, except share amounts)

(unaudited)
Basic
Three Months Ended June 30,
202 2025
Net incoms (loss) s 503 5 (261)
Ade
Provision (benelf) for ncoms taxes 23 (18)
Meark-to-market adjustments (1) = 64.1
Stockbased conpensation 61 51
Loss (gai) on deb extinguishment (62) =
Husky Transaction costs 13 =
Loss (gain) on remeasurement of TRA liability 62 —
FX (gain) loss 1.9 -
Severance cost as E
Loss (gai) on sale of assets 03 -
Spin-Off costs. = 06
Fairvalue nventory step-up 26 —
Purchase accounting amoriization and depreciation 503 =
‘Adjusted net incom before tax %9 )
ncoms tax expenss (2) 161 135
Adstod net incors s 505 5 204
Gommon shares outstanding used n compuling net income per share - basic:
Class A common shares 280,863,043 102321754
Adjusted net income por share - basic s 018 028
Diluted
Three Months Ended June 30,
202 2025

Adjusted net income 50.8 284
Gommon shares outstanding used n compuling earnings per share, basic 280,863,043 102321754
Warrants (3) —_ 9,878,000
Equty awards 2486887 2604000
Totalshares outstanding used i computing adsted earnings per share — divted 202350830 114,896,754
Adjusted net income per share - diluted s 047§ 025

Note: Non-GAAP EPS does not pro forma for periods preceding the acquisition of Husky.

(1) Includes the changes in fair value of warrant liability and eamout consideration liability.

(2) Reflects current and deferred income tax expenses. For the three months ended June 30, 2026, it was calculated by applying the Company’s assumed
effective tax rate.

(3) Applies treasury stock method with assumed exercise at average market price. No warrants were outstanding as of the three months ended June 30,
2026.




